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De Soto’s Birthday 
How It Began 
Horine Finds Service 
Humanizing Cable 
Link-Belt Idea 


>see 


By 


Chris Sinsabaugh 


New IF I were only Edwin C. 
Hill seeking material for one 
of his nationally famous radio 
broadcasts on the “human side 
of the news” I could take the 
occasion of this fifth birthday of 
De Soto to weave a tale of how 
this dynamic Chrysler unit came 
to be born. 

To begin at the beginning, 
‘twas back in the days when 
there was only one Chrysler unit 
and that was the Chrysler unit 
itself. Dodge was outside the 
fold and in the control of the 
bankers and things were 
going as smoothly as in the days 
of Horace and John. In fact, 
critics were saying 
slipping. And then crafty Joe 
Fields, seeing the opening, sug- 
gested a car that would match 
Dodge in price and beat it in 
quality with which Chrysler 


could step in and anne. the best | 


of the Dodge dealers. It sounded 
good to Walter P. and De Soto 
was the result. 

Then came kaleidoscopic action. 
The bankers who controlled 
Dodge soured on the automobile 
business; Chrysler heard of it and 


unbeknownst to anyone but those | 


Johnson Awaits Public’s 
Reaction On Ford Stand 


involved in the neyotiations, 
Dodge was sold to Chrysler. 


* * * 


THUS WALTER P. found him- 


not | 


Dodge was} 


Founded 1925 


\/ 
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Automotive Week at Fair 
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Fall Sales Outlook Most Encouraging 
As Sept: Rate Holds Close To August 
1otive W G. M. Sales In August 1% 


Brings Record Crowd to Under July; Dodge at Year's 
View Industry’s Progress High In Last Week In August 


By MEL ADAMS 


Chicago, Sept. 8.—Benefitting from the largest eight 
day’s attendance since the Century of Progress Exposi- 


stated that Automotive 
wasn’t alone the drawing card 
}at the Fair. Nevertheless, none 


|escape the outstanding part 
played by the automotive indus- 
|try, what with daily parades 
the railed-off exhibits of cars at 
a dozen places along main walks, 
and the great buildings housing 
|} automotive displays. 

Speaking for General Motors, 
| James A. Grier announced that 
|crowds visiting that company’s 
magnificent building 
| 173,273 daily, as compared with 
the average of 108,000 during the 
ten days 





self owning two units that con- | 


flicted to a certain extent but he 
proved he could put this jig-saw 
puzzle together so that neither 
stepped on the other’s corns. 
is a credit to his business sa- 
gacity, the way things have 
worked out. De Soto has 
definite place in the picture; so 
has Dodge and each goes about 
its business, each a mighty fac- 
tor in its price class, each with a 
strong dealership and each con- 
tributing largely to the success 
of the corporation itself. 


To my mind, the De Soto tide 
turned when Roy Peed was 
brought here from Willys-Over- 
land and given the job of market- 
ing the product. He was away 
to a flying start when Byron Foy 
came in as president three years 
ago. The Foy-Peed combination 
has proved itself a winner. 

* * * 


VETERAN JOE FIELDS, 
father of the De Soto idea, must 
have felt mighty proud last Wed- 
nesday when ground was broken 
for the $350,000 administration 
building on East Jefferson, which 
will be shared jointly by Chrysler 
and De Soto. 
word was spread around that in 
the five-year spread De Soto 
dealers had sold $250,000,000 worth | 
of automobiles, including Ply- | 
mouth, of course. Field’s judg- 
ment had been justified. 


At this same party Roy Peed 
busted forth with the news that | 


It 


its | 


At that time the | 


Used Car Ratio 
To New Cars is 
Reported Lower 


Chicago, Sept. 8 —While the 
ratio of used to new cars financed 
during the period of 1929 to 1932, 
inclusive, showed a steady up- 
ward trend, the movement was 
reversed during the first six 
months of this year, according to 
a@ survey among members by the 
National Assn. of Finance Com- 
panies. 

“For the year 1928 the number 


(Continued on Page 2) 





last week was the best in De | 
Soto history. The count was 3,358 | 


(Continued on Page 9) 


New Packard Super-Eight Club 


preceding Automotive | 


who visited the exposition could | 


through the exposition grounds, | 


averaged | 





| 


0 
| 


tion opened, the total being estimated at 1,500,000, Auto- | 
motive Week at the Fair will end tomorrow night. | 

The prominence given to the automotive industry dur- | 
ing the run of this special week has convinced the spon- 


sors of the event that it was a happy thought. 

In quoting the attendance fig-—G-— 
ures, it should in all fairness be | 
Week | 


reached 
reached 


Week. The peak was 
Sunday, when the total 
232,719. 


Harry Kaufmann, in charge of 
the Chrysler building, was a busy 
man in his capacity as host on 
Dodge day Tuesday, Chrysler 
day Wednesday and De Soto day 
yesterday. The Chrysler forces 
planned these special days sev- 
eral weeks ago so that they would 
come during Automotive Week, 


| and arranged to bring great num- | 


bers of dealers and factory ex- 
ecutives representing the _ vari- 
ous Chrysler-built products. 

The Nash forces reported in- 
tense interest and curiosity, with 


9 
a) 
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By WILLIAM ULLMAN 

Washington, Sept. 8.—The case 
of Henry Ford vs. the National 
Recovery Administration has 
been put up to the American 
people for decision. 

For the present, at least, Presi- | 
dent Roosevelt is not disposed to | 
invoke the penalty provisions of | 
the recovery act in the case of 
the Detroit manufacturer who 
has refused to sign the competi- 
tive code approved for the auto- 
mobile industry. With the advice 
of both Gen. Hugh S. Johnson 
and Donald Richberg, NRA coun- 
sel, he has chosen to delay this 
course which would involve pos- 


(Continued on Page 18) 


| cauley 


Sales Chiefs Predict 


Heavy Buying Well Into 


October; Seasonal Slump Fails as 


Factor in 


Fall Sales 


By WILLIAM C. CALLAHAN 


Detroit, Sept. 8.—Reports 


on sales and production dur- 


ing the first week of September indicate little or no abate- 
ment in the phenomenal demand which featured the 


operations of the industry 


during August. Production 


lines which had been hard pressed during August in an 
effort to get a lead on the fall requirements, like the 
Queen in Alice in Wonderland, find that they now have to 


run very fast to keep pace 


Car Dealers 
And Tire Men 
Sull Lack Codes 


Washington, Sept. 8 Two 
large and important segments of 
the automotive industry still are 
without the NRA fold insofar as 
formal codes are concerned. They 
are the automobile dealers and 
the tire manufacturers 

In the case of the former, the 
code offered by F. W. A. Vesper 
on behalf of the National Auto- 
mobile Dealers’ Assn before 
Deputy Administrator R. W. Lea, 
having been presented last week. 
His office today declared no hear- 


(Cont 


iS 


inued on Page 7 


with the current demand. 
O Dodge, 


for instance, reports 
| that sales during the week ended 
September 1 set a new high mark 
for the year with 6,311 units de- 
| livered at retail during the week. 
|Of these sales there were 3,029 
passenger cars, 867 trucks and 
2,415 Plymouths 

One of the most definitely op- 
timistic projections for Septem- 
ber is the announcement of the 
Ford Motor Co., that the high 
daily production rate maintained 
during August will be continued 
throughout September. Retail 
sales volume of Ford cars and 
trucks reached its highest peak 
for the year during August and 
was forty-one per cent above 
August last year 

Chester G. Abbott, general sales 
manager of the Hudson Motor 
Car Co., issued a statement to- 


Continued on Page 8) 


New Packards Stimulate 
Demand in Higher Brackets 


By CHRIS SINSABAUGH 


Detroit, Sept. 8.—First to an- 
nounce 1934 models, the Packard 
Motor Car Co. now finds itself 
pushed to capacity to meet the 
nationwide demand for its new 
product. Reports reaching the 
desk of President Alvan Ma- 
from distributors and 


Sedan showing graceful lines of the 1934 Debutante. 


dealers are all of the same tenor, 
an unquestioned public accept- 
ance and pleas for immediate 
shipments. 


So strong has been the call that 
the company finds that for the 
present it is almost impossible to 
attempt to stock its distributors 
and dealers. As soon as new mod- 
els are received they are turned 
over to customers who are clam- 
oring for de- 
livery. In many 
cases demon- 
strators are be- 

|}ing requisi- 
| tioned to meet 
the calls. 

An example 
of this was had 
this week when 
Knapp- Brown, 
distributor at 
Sioux Falls, 
Ss. D., accom- 
panied by E. A. 
Robar, one of his dealers, chart- 
ered a plane and flew to Detroit. 
They had been to the distributors’ 
meeting held at the plant two 
weeks ago, and had been given 

(Continued on Page 18) 


Alvan Macauley 








B. 0. P. August Sales Hold 


Close to Mark Set In July 


Detroit, Sept. 8.—Sales of Buick, 
Oldsmobile and Pontiac cars 
continued during August, the 
fast pace set during the previous 
months, with each of these cars 
showing a decided increase over 
August of last year, W. A. Blees, 
general sales manager of the 
Buick-Olds-Pontiac Sales Co. re- 
ported this week. 

Pontiac sales during August 
were more than 200 per cent 
greater than during August of 
last year; Oldsmobile sales were 
115 per cent greater than for the 
same month last year and Buick 
sales were up 69.53 per cent over 
August, 1932. 

Though August deliveries usu- 
ally represent a decided decline 
from July, the sales of these three 
cars were only slightly under 
July of this year, Mr. Blees re- 
ported. 

For the first eight months of 
this year, Pontiac sales were 69.27 
per cent above the first eight 
months of 1932, while Oldsmobile 
sales for the same period were 
39.31 per cent above the same 
period last year. 


Mr. Blees reported that for the 
first seven months this year, 
registration of Buick 8’s in the 
$1,000-$2,000 price range—repre- 
sented by eleven manufacturers— 
Buick obtained more retail sales 
than the other ten manufacturers 
combined, or 55.1 per cent of this 
price group. As registration fig- 
ures are not obtainable from all 
states until nearly thirty days 
after the close of any month, 
such figures are now only avail- 
able for the first seven months 
of this year. 


Oldsmobile during the first 
seven months of this year, ac- 
cording to registration figures, 
led its price group with twenty- 
seven per cent of this market. 
This represented a 100 per cent 
gain in performance in its price 
group as compared to the same 
period last year. 


According to registration fig- 
ures through July 31, Pontiac 
gained 32.72 per cent in perform- 
ance in the entire low price 
group as compared to the first 
seven months of 1932. 





Record Crowd 
At Exposition 
For Auto Week 


(Continued from Page 1) 
no end of questions from visitors, 
over advance announcements in 
the tall Nash World’s Fair tower, 
apprising the public that new 
models are on the way. 

Featuring in the parades of 
record-making Terraplane cars 
convinced the Hudson-Essex camp 
that this idea was especially 
timely in view of the latest vic- 
tory at the Pikes Peak hill climb, 
scored Monday. 

Hupmobile took great satisfac- 
* tion from the popularity of its 
parade floats, wherein the first 
Hupp to encircle the world 
twenty-three years ago, was pre- 
sented in contrast to the current 
silver anniversary models. 

One dramatic fact about Auto- 
motive Week stands out in bold 
relief, in that no show and no 
stroke of showmanship in the 
past had ever drawn such huge 
throngs to a place where they 
could view and study the results 
of automotive genius. 


L. H.C. Orders 
Willys Trucks 


Toledo, Sept. 8.— The Willys- 
Overland Co. has received an- 
other order from the International 
Harvester Co. for 2,500 trucks and 
2,000 motors, L. A. Miller, presi- 
dent and _ receiver, announced 
this week. Judge George Hahn, 
of the federal court, has given 
permissien for their production, 
which will begin late in Septem- 
ber. That for a time there was 
an interruption in the manufac- 
ture of trucks was due to condi- 
tions only temporary, according 
to Mr. Miller. 

The plant now employs 2,200 
workers, Mr. Miller said. The 
new International Harvester or- 
der, the continued demand for 
Model 77 passenger cars, and the 
NRA schedule put into effect by 
the company this week should in- 
crease the number of employes 
greatly in a short time. 





A few weeks ago, the court 
having consented to tentative 
operations under its demands, 


Mr. Miller signed the automotive 
code. On September 5 he and 
Judge Hahn held another confer- 
ence on the code operations and 
the judge asked that all connect- 
ed with the Willys-Overland Co. 
be informed of its NRA position. 
In accordance with the demand 
of the automotive code for cities 
of Toledo’s size, factory workers 
receive a minimum of 41% cents 


Miami Dealer Group 
Elects New Officers 
Miami, Sept. 8 (UTPS).—Newly 
elected officers of the Miami 
Automobile Salesmen’s Assn. are: 
President, James L. Rossignol of 


the Dade Motor Sales.; vice- 
presidents, Louie E. Langford, 
Nolan-Peeler Motors, Carl 


Nichols, Ungar Buick Co., Sam 
H. Talley, Packard Miami Motors; 
secretary, Jerry L. Echols, Tri- 
angle Auto Co.; and Ray Turner, 
of Leon J. Lichtenstetter, Inc., 
treasurer. 


AUTOMOTIVE DAILY NEWS, SATURDAY, 


Used Car Ratio 


To New Cars is 


Reported Lower 


(Continued from Page 1) 

of used cars financed constituted 
only 89.9 per cent of the number 
of new cars financed,” states the 
association’s report. “This ratio 
increased each year until in 1932 
used cars financed were 174.2 per 
cent of the new cars. For the 
first six months of 1933, however, 
this figure dropped to 137.6 per 
cent.” 

The decreasing price of auto- 
mobiles is also reflected in the 
average amount of new car notes, 
which declined from $635 in 1928 
to $509 for the first six months 
of 1933. 
the average decreased from $307 
in 1928 to $219 in the first six 
months of this year. 

“These changes are of course 
due primarily to the progressive 
decrease in price of motor ve- 
hicles, and in part to the fact that 
the lower priced cars have be- 
come more popular at the ex- 
pense of those in the higher price 
ranges,” comments the N.A.F.C. 
in its analysis. 


Polk County Aug. Sales 


45% Over Aug. 32 

Des Moines, Sept. — Polk 
County automobile ane sold 
384 new passenger units in August 
to pile up a gain of forty-five per 
cent over August, 1932, when 265 
units were sold. 

The figures, compiled by the 
Des Moines Chamber of Com- 
merce, also showed that com- 
mercial units had jumped from 
forty-six units in August, 1932, to 
sixty-two units sold in August 
this year. Used car sales in 
August totaled 3,187 compared 
with 2,869 in August, 1932. 





Chevrolet Passes 500,000 


Mark for Year; August Is 
73,433 Cars Ahead of 1932 


Detroit, Sept. 8.—With an in- 
crease in production of cars and 
trucks in August that more than 
trebled August, 1932, W. S. Knud- 
sen, president and general man- 
ager of the Chevrolet Motor Co., 
announced that it had passed the 
half millionth car in the year’s 
output. 

August production of 
units was 204 per cent over the 
same month a year ago. It 
brought production for. eight 
months to 511,433 units, as com- 


pared with 394,000 for the full) 
‘and 1929. 


twelve months of 1932. 


When compared with 1930 and 
1931, August shows large in- 
creases, approximately 22,000 over 
the former and nearly 20,000 over 
the latter. The sizeable increases 
over these two years and the 
exceptionally large margin over 
August of last year show clearly 
and emphatically how business 





73,433 | has turned for the better, Mr. 


Knudsen said. 


The month just passed ranks 
fifth in point of production in 
August history. It was exceeded 
only by August of 1926, 1927, 1928 





SEPTEMBER 9, 1933 


Peak Week of 


As for used car notes, & 


and Vermont. 


Detroit, 


ended September 1 broke 


released by A. vanDerZee, gen- 
eral sales manager of Dodge 
Brothers Corp. 

“This record-breaking volume 
of actual retail deliveries 
Dodge dealers,” observes Mr. van- 
DerZee, “signifies a sharp ad- 


vance not only in passenger car 


sales but also in truck business. 
Of the week’s total of 6,311 de- 
liveries, 3,029 were Dodge passen- 
er cars, marking an advance 
of twenty-two per cent over the 
previous week’s deliveries. Then 
there were 867 Dodge truck de- 
liveries, a gain of 8.9% over truck 
sales of the previous week. And 
there were 2,415 Plymouth deliv- 
eries, a gain of 10.6% over the 
preceding week. 


Ford September Output | 


8.—Dodge deal- 


all 
records for the year by reaching 
a total of 6,311 vehicles, accord- 
ing to the weekly sales report 


by 





Year Brings 


Dodge Dealers 6311 Sales 


Sept. 
ers’ retail deliveries for the week 


“Dodge dealers’ deliveries for 
the week ended September 1, 
amounting to 6,311 units, record 
the decidedly formidable gain of 
392% over the same six-day period 
of 1932. 


“A comparison of Dodge deal- 
ers’ over-all sales, that is sales of 
Dodge and Plymouth passenger 
cars and Dodge trucks, from Jan- 
uary 1 to September 1, 1933, with 
sales in the corresponding period 
of last year, shows 1933 sales 
exceeding 1932 by 64,681 vehicles. 


“The figures given bear out our 
own forecast, and call renewed 
attention to the fact that the 
heretofore usual seasonal sales 
decline refuses to materialize. 


“With orders continuing to 
pour into the factory, there is 
really no telling how far our 1933 
business will ultimately outstrip 
| that of former _years.” 





Schedule at August Rate 


Detroit, Sept. 8.—Production of 
Ford cars and trucks in Septem- 
ber has been scheduled at the 
same high daily rate as in Aug- 
ust, it was announced today at 
the offices of the Ford Motor 
Company. This situation, it was 
said, is unprecedented. August 
production was the greatest for 
the year to date. 

August retail deliveries of Ford 
cars and trucks reached the 
greatest volume for the year thus 
far and were forty-one per cent 
greater than August, 1932, indi- 





August Record 
Set by Plymouth 
With 33, 626 Cars 


Detroit, Sept. 8.—Sales figures 
released yesterday by H. G. 
Moock, general sales manager of 
Plymouth Motor Corp., show 
that last month was the best 
August in the history of the com- 
pany, with a total of 33,626 cars 
shipped to dealers, more than five 
times the number of cars shipped 
during August, 1932. 


“Plymouth has gone into first 
place in July sales in such cities 
as San Francisco, Denver, and 
Columbus, and hit second place in 
Illinois, Indiana, California, Con- 
necticut, Kentucky, Missouri, Ne- 
braska, Ohio, Pennsylvania, Utah, 





Going Up: 


breaking ride up Pikes Peak on Labor Day. 


The Essex Terraplane eight rounding the bend with Al Miller at the wheel on his record 
Miller made the 12.5 mile climb in nineteen minutes, 55.2 


an hour, and office workers a| seconds clipping one minute, 25.7 seconds from the record. He was followed in order by Chet Miller, 
minimum of $14.50 a week. 


Otto Bollman and Paul Bost, all in Terraplanes. 





“< 





cating the rising volume of Ford 
sales during the summer, when, 
usually, sales volume registers a 
decline. 


The retail sales volume of Ford 
passenger cars in August was the 
largest since June, 1932, and the 
retail sales volume of Ford trucks 
the greatest since October, 1931. 

The daily sales volume in Aug- 
ust is being maintained in Sep- 
tember, it was said, on the basis 
of reports of sales by dealers for 
the first six business days of the 
month. 


Hudson Reports 
August Sales 
Since May, 1931 


Detroit, Sept. 8.—Retail sales 
of Hudson and Essex cars for 
the week ending September 2, 
were the highest for any week 
since the first week of July, 1931. 

In making this announcement 





yesterday, Chester G. Abbott, 
general sales manager of the 
Hudson Motor Company, said, 


“Setting the highest weekly retail 
sales record in more than two 
years was only one of the recent 
gratifying accomplishments of 
the Hudson and Essex dealer or- 
ganization. Shipments’ during 
August were the greatest for any 
month since May, 1931, excepting 
only January, 1932, 

“Insofar as the improvement of 
1933 over the corresponding peri- 
ods of 1932 is concerned, the situ- 
ation gets better the longer we go. 
Last week’s sales were 137 per 
cent of those for the correspond- 
ing week in 1932. During the 
four weeks just past, retail sales 
were 122 per cent of those for the 
similar period a year ago. An- 
other interesting point is that, 
although sales normally fall off 
at the end of August, last week’s 
total was 110.8 per cent of that 
for the previous week. 

“We are now having to go back 
to 1929, ’30 and ’31 for our com- 
parisons with recent sales achieve- 
ments. Indications are that be- 
fore long we will have to go back 
to 1929 for all comparisons.” 


G siai Exports 


Detroit, Sept. 8—As a result 
of a sharp increase in volume 
since early July, export  ship- 
ments of the Graham-Paige Mo- 
tors Corp. for the first eight 
months of the year were forty 
per cent greater than in the 
same period of 1932, Robert C. 
Graham, executive vice-president, 
announced today. Foreign ship- 
ments in July and August were 
exceptionally brisk, the volume 
being virtually double that of 
the same two months in 1932. 


Recovery and Repeal Hold Hope 
of Lightening Motor Tax Burden 


AUTOMOTIVE DAILY NEWS, SATURDAY, SEPTEMBER 9, 1933 


Latter Assures Automatic Yearly Cut of $50,000,000 
But Former, Promising Largest Reduction, 


Will Require Long, Hard Fight 


By WILLIAM ULLMAN 


Washington, Sept. 8.—The two “R’s” of motordom at| 
this moment are recovery and repeal. 


In them lies the 


largest hope of the Nation’s motorists for relief from the 


tremendous and excessive burden of taxes which now) 


exceeds one and one-quarter billion dollars yearly. 


In the case of repeal, the easement of the tax burden | 
If it should come before the | 


first of the year, it will see the Federal gasoline 
one and one-half cents a gallond-—— _ 


is destined to be automatic. 


reduced half a cent. This amount, 
representing an addition to the 
special emergency tax of one cent 
a gallon and designed to provide 
funds for the carrying and 
amortization of the special pub- 
lic works appropriations, auto- 
matically comes off the first day 
of the calendar year following 
repeal. It means a reduction of 
$50,000,000 yearly in the Nation’s 
motor tax bill. 


Depression Added Taxes 


It is to recovery, however, that 
car owners must look for a large 
and lasting slash in the amount 
they must dig up annually for 
government's carrying 


That is because, in defiance of 





charges. | 


tax of 


things that the taxes on it will 
produce precisely the results ex- 
pected. The second 
captivating feature 


of motor 


taxes, in the legislative eye, is the | 


ease with which it can be collec- 


all the laws of logic and reason | 


—and, many add, “justice’—it 
was the depression that brought 
the tremendous boost in motor 
taxes since prosperity ebbed away 
in 1929. Instead of the tax relief 
for which the country as a whole 
clamored, motorists got a twenty 
to twenty-five per cent increase 
in the amount they were required 
to pay during the depressed inter- 
val. As other tax sources dried 
up, legislators could see no other 
course than forcibly draining that 
provided by the Nation’s use of 
the automobile. 


In marked contrast with the 
automatic cut assured by the “R” 
that stands for repeal, motordom’s 
leaders know they are in for a 
fight to get the reduction justi- 
fied by recovery. 
taxes were passed, despite the 
most intensive opposition that 
could be arrayed against enact- 
ment, it was generally perceived 
that a still greater effort would 
be required to get them removed. 


United Front Needed 


Welding the Nation’s motorists 
into a mighty army to fight the 
campaign through to a finish al- 
ready has begun. 


of the injustice that has been in- 
flicted and yet the general staff 
of the tax opposition forces see 
possibilities of real 
ahead. 


Chief of these they cite as the | 
tendency to confuse taxes that are | 
easier to pay with taxes that are | 


fair. If returning prosperity pro- 
vides motorists with adequate 
income to pay their taxes without 
hardship and sacrifice, it may in- 
duce a lassitude that will make 
the taxes seem less unfair in the 
minds of their especial victims 
than they really are. 


Such a state of mind, if actu- 
ally allowed to get a start, would 
see the special motor taxes of 
the depression survive as long and 
as unreasonably as did the special 
war excise taxes on automobiles, 
parts and acecssories. 


Motor Tax Constant 


Tax fight leaders perceive other 
potential hazards in the way of 
getting the iniquitous levies re- 
moved. There are two reasons, 
it is pointed out, why legislators 
of every stratum are enthusiastic- 
ally in favor of motor taxes. The 
first, of course, is that they are 
certain to produce the anticipated 
revenue. Such is the stature and 
constancy of the motor vehicle’s 
place in the American scheme of 


When these | 


It would seem | 
to be an easy, simple task in view | 


difficulty | 


| the hope of tax reduction through 


extremely | 
| unfair taxes cannot be won unless 





ted; which is to say, the relatively 
small expense of transporting the 
windfall from the citizen to the 
treasury. 


In view of these considerations, 


recovery is not an altogether un- 
clouded one. 


Those who have the largest 
stake in fair motor vehicle tax— | 
those identified with the auto- 
mobile industry—cannot afford to | 
ignore this circumstance. Before 
they can fight for the rightful 
removal of taxes made unneces- 
sary by recovery, they must fight | 
out with themselves the tempta- 
tion to leave the battle to others. 


That course cannot be followed 
except to defeat. The war on 


everyone in the industry becomes 
a soldier in it. 





PI 


Soaring through 160 tewists and 
turns up Pike's Peak, the Terra- 


plane sets a new stock-car rec- 


again wins 


Trophy. 


ord and 


Penrose 


famous 


Va. Governor Urged To 
Bar Out-State Trucks 


Richmond, Sept. 8.— Governor 
Pollard has been requested to en- 
force the State motor vehicle 
laws relating to the licensing of 
outside produce trucks, operating 
habitually in Virginia, in a reso- 
lution forwarded by the Virginia 
Produce and Food Distributors’ 


| Assn. 


The resolution charges derelic- 
tion of duty on the part of the 
motor vehicle department, and 
asserts that outside operators are 
peddling produce without licenses 
and operating motor vehicles in 
violation of the law. 


Tire Authority 


Dayton, O., Sept. 8—John A. 


MacMillan, president of the Day- | 


ton Rubber Manufacturing Co., 
was named an alternate in a 
group of men forming a new au- 
thority over the rubber industry 
in New York to be known as the 
“Tire Authority,” in which Presi- 
dent Roosevelt will sit by proxy 
as umpire. 


KES PEAK CLIMB 





ain... TERRAPLANE WI 


MEMA Meets 


During Service 


Show in Chicago 


New York, Sept. 8.—-The annual 
meeting of the Motor & Equip- 
ment Manufacturers Assn. will 
be held October 31, in Chicago, 
during the week of the Auto- 
motive Service Industries Show. 
Sessions will be in the Hotel 
Sherman. Directors of the asso- 
ciation will meet there on Oct. 
28. New directors will be elected 
by a mail vote, and the new board 
will meet for organization on No- 
vember 2. Director candidates 


| will be selected by a nominating 
| committee soon to be named. 


Continental Abroad 
Detroit, Sept. 7.— Continental 
Automobile Co. states that at 
present it has sixty-five overseas 
distributors in forty-five foreign 
countries, with approximately 200 


| unfilled orders for overseas ship- 
' ment. 


NS / 





Beats All-Time Stock-Car Records Up Pike’s Peak 
--- and Sets New Peak Reeord in Sales?! 


Detroit, Sept. 4.-—The Hudson Motor Car Company con- 


Colorado Springs, Sept. 4+-—The Terraplane smashed its own 
all-time stock-car record today in a sensational race to the sum- 


mit of Pike’s Peak in only 19 minutes, 55.2 seconds. 


Fly- 


ing up a grade of nearly 5,000 feet over the 12% mile gravel 


road, the Terraplane with Al Miller driving, clipped 1 


minute and 25.7 seconds off the all-time record set last year 


by a Terraplane. 


The Penrose Trophy, 


Classic award of motordom remains in 


Company another consecutive year. 


LOW F.O. 


TERRAPLANE Six 


In 





perfect condition after its victory, the 
winning Terraplane is going on for other 
western records. Today’s record is the 
49th won by the Terraplane in America 


this year under official A.A.A. supervision. 


TERRAPLANE Eight 


HUDSON Super-Six 
HUDSON 
Eights 


tinues its steady sales advances, well ahead of the industry aver- 


ages. 
cars and 


week since July, 


ers 


franchise 


B. PRICES 


market 


proximately 
PACEMAKER 
dealers 


During the week just ended, 
Essex Terraplanes 
1931. 
Essex is not confined alone to the buying public. 


are 


vasion 


Hudson 
any 
Hudson- 


Deal- 


H udson-Essex 


of 


highest 


sales 
the of 


trend 


were 


The 


toward 


turning to the 


as a profit-maker, with its 


line covering ninety-six per cent of the 


in- 
Ap- 
Hudson-Essex 


and its protection against 


multiple dealerships. 
750 


joined 


and 
new 
organization 


have the 


since the first of the year. 


Hudson-built Cars Are Record-Makers 
Mudson-built Cars Are Money-Makers 


HUDSON MOTOR CAR COMPANY, DETROIT, MICHIGAN 
iT 


Write for Franchise 
Information Today. 
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Unity 

A®’ THE RESULT of the public response to the action | 

displays which featured the National Automobile 
Shows last winter, the National Automobile Chamber of 
Commerce is taking steps to encourage this type of dis- 
play in the 1934 shows by increasing the size of individual 
exhibit spaces. Experience at the show last year would 
indicate that such a move would be desirable in any case. 
Overcrowded exhibit spaces irritate the visitors and as a 
result too many people see part of the exhibit and not 
enough see it all. 


The New York and Chicago shows in 1934 should be the | 
real starting point of the industry. At the present time 
the Fall outlook is such as to lead one to believe that 1934 
models will be delayed as long as it is physically possible 
in order to allow dealers to take advantage of the present 
buying wave. If the current demand is maintained well 
into the fall it is likely that a majority of new lines will 
make their first bow to the public at the national shows. 


We feel that the 1934 shows should be more than auto-| 
mobile shows; they should be automotive expositions with 
every branch of the industry taking advantage of the 
opportunities the shows offer and at the same time getting 
their shoulders behind the wheel to push the industry 
over the top during the coming year. 


The backbone of this industry is new car sales. The 
welfare of everyone connected even remotely to this in- 
dustry depends eventually on the sales of new cars and 
trucks. All other functions of the industry are subordin- 
ate to this first. The national shows are designed with one 
purpose: to arouse public interest in new lines, to stimu- 
late demand and to increase sales. It is the duty of every 
allied industry to join with the car and truck manufac- 
turers this year in accomplishing that end. Unity is the 
by-word of the day. Unity ’til it hurts! No branch of 
the industry should attempt to thumb its way in 1934. 


The nearer we get to Nira the better it looks. 


Repeal 





ON another page in this issue William Ullman calls 
attention to the fact that the repeal of the 18th 
amendment before the first of January would save the 
motorist $50,000,000. While this is like curing but one 
of Job’s boils, there is an old Irish saying that ‘‘a louse in 
your cabbage is better than no meat at all.” 


Mr. Ullman points out further that National Recovery 
will also be a factor in reducing taxes. This is welcome 
news but we must not lose sight of the fact that it is not 
in the makeup of any legislator to voluntarily cut taxes. 
We must fight and fight hard for our rights. To any 
thinking man it is quite plain that the taxes formerly im- 
posed upon liquor in this country largely have been trans- 
ferred to the automobile, yet the repeal of prohibition will 
net us only $50,000,000 relief. We must give thanks for 





what we get—keep on battling for more. 


Free 
Air 
By Cliff Knoble 


Ws. how’d you enjoy your 
Summer detour? 


* * * 


THE NEXT BIG development 
in the automobile business will 
be the invention of an upholster- 
ing material that won’t make a 
man’s pants look like they had 
been sandpapered within ninety 
days. 

* ‘* +. 

A MAN of twenty-five can in- 
sure his life for about $25 per 
year per thousand. But his car 
—WOW! And the joke of it 
is, he always insures the car. 


* * * 


Imitators may cop your stuff, 

But they never can steal your 
mind! 

So do your best and you'll leave 
the rest 

Trailing along behind. 


* * * 


THIS is the time of year when 
the fans begin to wish that the 
home team would put up a “No 
Parking” sign at third base. 


* * * 


OUR LEGISLATORS seem to 
be absolutely unprejudiced in any 
matter of taxation, so long as it 
doesn’t miss the motorist. 


* * * 


THE OLD poultry dealer in 
our town who used to haul his 
chickens in a three-deck crate 
mounted on a dilapidated spring 
wagon, now has a son who pre- 
fers the broadcloth upholstering 
of a twenty-five hundred dollar 
sedan for practically the same 


purpose. 
* * * 


AN OLD-TIMER is a fellow 
who can remember when auto- 
mobile salesmen used to hunt 
him up and try to sell him a new 


car. 
* * * 


WHY IS IT that the fellow 
who will fold up a pat straight 
on a ten cent raise, is so often 
willing to gamble with fate when 
he has a car full of helpless 
passengers? 

* a oa 

IF THESE doughnut tires are 
like their namesakes that we have 
breakfasted on occasionally, 
they'll be dang near puncture 
proof. 

* * 7” 

A FOOL DRIVER and a slippery 
pavement make a combination 
that appeals to just two people 
—the repairman and the under- 
taker. 

+ OK * 
Queer Queries 

DEAR C. K.:—Would you con- 
sider it safe for a man to drive 
a car with a wooden leg? 

MY GOOD FELLOW:—It may 
be, but we would much prefer 
one with four perfectly good 
sound wheels. 


* * * 


THE WORLD is surely getting 
better. As evidence, consider 
how many fewer men are today 
hung for horse stealing. 


* * * 


THE OLD FASHIONED girl 
who used to thrill at taking the 
reins while Henry lighted his 
pipe, now has a daughter who 
can leave the motorcycle cops 
swallowing dust and cuss words 
every time she takes the Fear- 
less Flyer out of the garage. 


* * * 


ACCORDING to a late news 
item, an intrepid motorist of 
Deacons Corners, Arkansas, after 
traversing some slightly “bumpti- 
ous” highway near that metropo- 
lis in a light touring car, found 
that his wife had disappeared 
from the rear seat. 

MORAL: Always 
spare. 


carry a 








All Spunked Up! 


In This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Some Record! 


Some great record stories have 
been coming out of Detroit for 
the past sixty days regarding 
increases over the same months 
last year, but here is a record for 
the industry to shoot at. 


For the first seven months of 


| 1933 two hundred and eighty-four 


(284)% more cattle, 
sheep came into the Chicago 
Union Stock Yards by motor 
truck than in the same period of 
1929—and 1929 was no piker year 
in the automobile and motor truck 
industry. Incidentally the figures 
are forty-eight per cent more 
than in similar period last year 
—and total 1,379,000 head of live 
stock at Chicago alone compared 
with 359,000 in the same seven 
months of 1929. 


Yesterday, August 30, all records 
for hogs were broken when 21,- 
643 hogs came into the Chicago 
Union Stock Yards by motor 
truck in one day. 


There has been marked in- 
creases at all markets but as you 
have a name for up to the minute 
news we are giving you Chicago 
figures only. Again we say two 
hundred and eighty-four per cent 
increase over 1929 is some record. 
—J. J. McMahon, The Corn Belt 
Farm Dailies, Chicago. 

” * OK 


hogs and 


Newspapers Help 


It gives me great pleasure to 
tell you that much of the credit 
for employment record belongs 
to the newspapers. Public re- 
sponse to our newspaper advertis- 
ing was immediate and appreci- 
able. Increasing orders, for FISK 
TIRES necessitated steady in- 
creases in our production sched- 
ules. On April 1 we had 692 
employes throughout the country. 
April 12, 740; April 30, 1,034; May 
6, 1,552. By June 3 this number 
had increased to 2,381; July 1 it 
was 2,648; August 5, 3,255; and 
by August 19 it had become 3,428 
—a total increase of 2,836 men 
and women in 141 days. 


In view of the present NRA 
drive among consumers and em- 
ployers, it occurred to us that 
you might care to mention this 
record in your news columns.— 


E. D. Levy, President, The Fiske 
Rubber Corp., Chicopee Falls, 
Mass. 


Repair License 


Can you furnish me with any 
information as to what results 
are being obtained in the State 
of Connecticut in connection with 
the act covering licensing and 
registration of motor vehicles of 
manufacturers, dealers and re- 
pairers. 

We have a copy of this act be- 
fore us, but we are anxious to ob- 
tain information as to how this 
act is working in connection with 
the regulations of the small “fly- 
by-night,” and irresponsible auto- 
mobile repairman, who operates 
independently and in many cases 
at less wages than a repair shop 
who is equipped and has an over- 
head. 

This phase of the automobile 
business is rather serious in con- 
nection with the NRA program, 
and there has been some talk in 
Pennsylvania on the part of most 


(Continued on Page 7) 


‘2 word in 
edgewise” 


By the Publisher 


RANDOM THOUGHTS while 
rambling. No more convincing 
proof of the return of prosperity 
to the industry than the steam 
shovels at work in front of the 
Chrysler-DeSoto plant out Jeffer- 
son. Hugh Chalmers was the last 
man who signed a contract for 
construction on that site. Where 
are the croakers who said the 
factories would have to do any 
building for twenty years? Less 
than six months ago they were 
right, too! 

* eS * 

SAW THE BOAT RACES from 
C. C. Winningham’s “Maid Mar- 
ion II,” but they lasted less than 
sixty seconds for me. What a 
minute when Gar gave those four 
Packard motors with their 6,400 
horse power “the gun” as he 
crossed the starting line neck- 


(Continued on Page 8) 
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Something the pu tc ts entitled to know 
about 


utomobile 


r IS a point of pride with us that Fisher 
is free to build any type of body it may 
choose, from any material. 


It is a point of fact that in technical 
and manufacturing resources Fisher is 


equipped to build any type. 


For more than 25 years this organization 
has been alert to the public’s desire for 
style and safety and comfort. 


For more than seven years it has built 
more bodies than any other company in 
the world — because it has never been the 
one to cling to an antiquated model or 
an antiquated idea. 


Anyone who gives the matter casual 
thought will realize that Fisher, being the 
largest manufacturer of bodies, is best 
equipped to take advantage of every 
opportunity which large scale manufac- 
ture presents. 


"Taese are facts which cars lacking the 
advantage and prestige of a Body by 
Fisher naturally find it difficult to 
overcome. 


In an effort to fill the gap, the 
phrase “All-Steel” has been devised. 


It is an adroit term which implies, 
by its inclusiveness, that any body 
not using this claim simply fails to 
measure up. 

But the public is entitled to ask, 


and know, what does that term 
really mean? 


on GENERAL MOTORS CARS ONLY: CHEVROLET » PONTIAC + OLDSMOBILE + BUICK + LA SALLE 


Does it mean that steel, in bodies so- 
described, is the only material used? 


No. There is not an “all-steel” body built 
that does not contain upward of 35 board 
feet of wood, which is no condemnation, 
but merely a fact. 


Does it mean that the exterior of such a 
body is any more completely built of steel 
than a Body by Fisher? 











No. The exterior of every Fisher Body is 
one continuous, electrically welded sheet 
of steel, affording unsurpassed safety and 
protection. 


Does it mean that enough steel is used in 
the concealed construction honestly to 
replace and eliminate the need for other 
materials — or does it mean that these other 
materials are simply left out? 


The best answer to this question is that 
the only car in the low-priced field with 
a body strong enough to stand up under 
12,000 pounds’ diagonal pressure was a 
Chevrolet— built with a one-piece steel body 
solidly buttressed with reinforcing hardwood. 


And just to complete the record, let us 
ask one more question: 


Who is the world’s largest user of steel 
in automobile body construction? 


The answer is — Fisher Body, 


Th ESE are the facts which the public is 
entitled to know about steel in 
automobile bodies. 


Knowing them, you can easily 
judge the value of claims versus 
facts in body construction. 


Do not overlook the most impor- 
tant fact of all—that the highest 
body standards in the industry are 
Fisher Body standards and that 
Fisher Bodies are found only on 
General Motors cars. 


Copyright 1983, Fisher Body Corporation 


* CADILLAC 





AUTOMOTIVE DAILY NEWS, SATURDAY, SEPTEMBER 9, 1933 


Burke Urges Truck Repair 
and Maintenance Reserve 
As Cost-Balancing Factor 


ra IS only natural that expenses for repairs and main- 
tenance should be relatively few and far between in 
the earlier operating life of the motor truck and more 
numerous and frequent later on,” says J. D. Burke, direc- 


tor of truck sales of Dodge Brothers Corp. 


“For obvious 


reasons, it is desirable to spread charges of this nature 
as evenly as possible over the entire mileage that makes 


them necessary. The first 
this is to make, at the time the 
truck is purchased, an estimate 
of the probable cost of repairs 
and maintenance, per mile, over 
the period of intended ownership 
of the vehicle. 


“Then, for every mile that the 
truck travels, an amount of 
money slightly greater than the 
estimate should be set aside as 
a reserve fund. This amount is 
charged to the operating expense 
each month so that the initial 
operating cost will not be so 
low as to become misleading sub- 
sequently. All the money set 
aside, but not required during the 
month to meet repair and main- 
tenance expenses, should be 
added to the reserve fund for 
future use. 


It Pays to Spend 

“Even though the operator be 
sure that truck inspection and 
repair work are competently 
done, he should not yield to the 
temptation of slighting the at- 
tention given to the truck. True, 
close inspection and careful at- 
tention will result in slightly 
higher maintenance cost per mile 
during the first fifteen or twenty 
thousand miles, than would be in- 
curred without such attention; 
yet it is the more economical 
policy in the long run. It elimi- 
mates the possibility of unduly 
large repair bills incurred with- 
out warning, and it will go a long 
way toward avoiding breakdowns 
on the road, causing damage to 
the load and loss of business. 


Avoid Misfits 


“Given the proper conditions of 
maintenance, the correct deter- 


step toward accomplishing 


the greatest influences in increas- 
ing maintenance costs. 

“Of course, repair and main- 
tenance cost is not the easiest 
item to estimate in advance. The 
amount will depend on the gen- 
eral character of the work and 
on whether or not systematic in- 
spection is employed to insure 
that minor adjustments and re- 
pairs are made as soon as neces- 
sary to avoid aggravation of their 
causes, which would lead to still 
more extensive and expensive re- 
pair work. Also, the skill and 
carefulness of the truck driver 
will have a lot to do with this 
item. 

“This expense can be minim- 
ized by moderation in use of the 
brakes, avoiding excessive speeds 
—especially when traveling over 
poor roads—and by care in limit- 
ing loads. The amount for a safe 
repair and maintenance reserve 
for a Dodge truck may be as low 
as two cents per mile—the normal 
might be three cents, while four 
cents is high. And there are 
extreme conditions in which the 
safe reserve would have to be as 
high as ten cents and over. 


Liberal Reserve Advised 

“One should not reduce the al- 
lowance for the repair and main- 
tenance reserve because the first 
20,000 miles’ experience does not 
result in as great an actual repair 
and maintenance outlay as esti- 
mated. The requirements for 
repair and maintenance will prob- 
ably increase somewhat for every 
additional 10,000 miles in the life 
of the vehicle. It is better to 
have too high a reserve estimate 
than one that proves too low. 

‘It is plain that since every 


Best Month of Year 


In Louisville Sector 
Louisville, Ky., Sept. 8.—The 
month of August showed the 
largest sales of any month of the 
1933 season, with Jefferson 
county registrations at 784, as 
compared with 358 in August of 
last year; and 677 in July of this 
year. The largest previous month 
of this year was May with 733. 


For the eight months total 
sales stand at 4,208 as compared 
with 2,911 last year, a gain of 
1,279 cars. 


Truck sales in August were 
fifty-one, as compared with 
thirty-six in August of last year; 
and eighty-six in July of this 
year. Total for eight months is 
480 units as compared with 400 
last year. 


Berkshire ADA 


Holds Outing 


Pittsfield, Sept. 8.—BHighty-five 
members of the Berkshire County 
Automobile Dealers’ Assn. at- 
tended the first annual outing 
and clambake at the Berkshire 
Hills Country Club. 


Continental Adds 
Dealers Daily 


Detroit, Sept. 8.— Distribution 
of Continental automobiles is 
taking on a national and world 
wide aspect with the adding of 
some three dealers a day during 
the past two months it is stated 
by Henry Krohn, vice-president 
in charge of Continental sales. 


Active dealers now are operat- 
ing in more than 150 cities in the 
United States according to Mr. 
Krohn. In July sixty-five new 
accounts were added to the dealer 
list and the latest count for Au- 
gust shows between seventy and 
eighty. 

Although some of these are as- 
sociate dealers in cities already 
covered by a direct dealership, 
among the more important cities 
in which Continental cars now 
are being represented for the first 
time are: Toledo, Spokane, New 
York City, Boston, Philadelphia, 
Kansas City, Kansas, Columbus, 
Ga., Springfield, Mass., Buffalo, 
Waco, Galveston, Lafayette, Ind., 
Paducah, Ky., and Davenport, Ia. 


Penn. Automotive Assn. 


To Meet October 9-10 


Washington, Pa., Sept. 8.—The 
Pennsylvania Automotive Assn. 
will hold their annual convention 
here October 9 and 10, at the 
George Washington hotel. The 
registration fee of $4.00 covers 
the golf tournament and frolic on 
Monday, and the luncheon and 
banquet on Tuesday. 

The association requests that 
all those planning to attend the 
convention send in their reserva- 
tions at once. 


Nashville AMA Meets 


Nashville, Sept. 7 (UTPS).— 
The recently formed Automotive 
Maintenance Assn. of Nashville 
has for its aims the regulation 
of price discrimination, mislead- 
ing advertising, misrepresenta- 
tions, and price cutting. The 
executive committee is empow- 
ered with hearing all complaints 
for violation of the fair practice 
agreements of the association. 
The association ruled that no 
firm shall be eligible for mem- 
bership in the organization who 
is not operating under the NRA. 


mination of maintenance cost| cent of repair cost is a legitimate 
resolves itself into the use of the | charge against the work per- 
proper equipment. Poorly pro-| formed, the first mile of the 
portioned bodies mean improper | truck’s service life adds just as 
loading and consequent overstrain| much to the total maintenance 
of the chassis. This, in turn, is} expense as the last. Hence it is 
reflected in more extensive re-| just, and good business, to distri- 
pairs and higher replacement! bute the costs over the entire 
expenditure. Overloading, im-| mileage as evenly as possible—by 
proper loading, over-speeding and| means of the suggested repair 
careless driving are undoubtedly | and maintenance reserve.” 


R. E. Bates Co. Moves 


To Ludington, Mich. 


Ludington, Mich., Sept. 7.—Ar- 
rangements for transfer of ma- 
chinery of the R. E. Bates Co., 
auto parts manufacturer, from 
Lansing to Ludington will begin 
at once, climaxing a drive for 
$15,000 to assure location of the 
plant here. The former Stearns 
Motor Manufacturing Co. plant 
will be used by the firm. Bates 
submitted an itemized list of 
$40,000 worth of equipment which 
will be moved here. He expects 
to employ between fifty to sev- 
enty men at the start. 








Burlington Buys Three 


Diesel Switch Engines 
Chicago, Sept. 8.—Motorization 
in railway service took another 
forward step today with the an- 
mnouncement by Edward Flynn, 
operating vice-president of the 
Burlington of the purchase of 
three Cummins Diesel — electric 
switching locomotives of a revolu- 
tionary type. The first of these 
will be in operation by Sept. 15. 

These Diesel engines built for 
the Burlington are the first high- 
speed lightweight Diesel engines 
ever placed in switching service, 
and have some entirely new and 
unique features which contribute 
to their success and economy of 
operation. Principal among these 
developments is a fuel injection 
system which, for the first time, 
pre-heats the fuel before it passes 
into the combustion chamber; in 
previous Diesel engines, the fuel 
is cold when it reaches the cyl- 
inder which does not permit the 
efficiency or economy of the new 
method. Each locomotive will 
have two such improved Diesel 
engines of the six cylinder type 
(7x9) mounted on a chassis with 
a cupola-type cab in the center, 
assuring visibility for the oper- 
ator from any angle. 

The control includes a “dead 
man” feature so that the engine 
will be shut down and air brakes 
applied if the operator removes 
his foot from the pedal. 





Canadian Exports 


Show June Decline 
Washington, Sept. 8.—July ex- 
ports of Canadian automotive 
products decreased 18.3 per cent 
compared with June, according 
to tabulations of the automotive 
division of the U. S. Department 
of Commerce. 

Total shipments of automotive 
products in July were valued at 
$873,486 compared with $1,072,240 
in June. Exports in July, 1932, 
reached a value of $1,988,766, but 
of this total $436,189 covered 
automotive parts, while in July, 
1933, parts accounted for $87,400 
only and in June, $52,304. 


Monroe Auto Equipment Company, Monroe, Michigan 


MONROE HYDRAULIC SHOCK ABSORBERS 








Car Dealers 
And Tire Men 
Still Lack Codes 


(Continued from Page 1) 
ing date had been set for the 
code nor was it able to give any 
intimation of when it would be 
fixed. 

The rubber manufacturers code 
apparently is still farther re- 
moved from the opportunity for 
an early hearing date. Complete 
reconsideration is being given by 
the group to the terms of the 
original trade charter submitted 
several weeks ago to the NRA. 
So far, the substitute document 
has not assumed the final form 
which is a necessary prelude to 
the fixing of a formal hearing. 

There is no disposition on the 
part of the NRA, however, to 
carry out the original intention 
of applying its own codes to 
groups not formally presenting 
them before Sept. 1. So great is 
the clogging of the machinery of 
the administration that a period 
of grace has been allowed to all 
lagging groups, especially those 
operating under tentatively ap- 
proved work-wage schedules that 
enable them to conform to the 


President’s re-employment pro- | 


gram. 


San Antonio Sales 


Decline in August | 


San Antonio, Sept. 8—New car 
sales for August showed a sharp 
decline in comparison with those 
for July, but exceeded total sales 
for August, 1932. At the same 
time, used car sales showed a 
large increase. Sales of commer- 
cial units were the same. 

New car sales for August to- 
taled 334 cars and fifty-six trucks, 
against 412 cars and fifty-five 
trucks for July, and 225 cars and 
twenty-eight trucks for August, 
1932. Used car sales for August 
were 863 cars and trucks, as com- 
pared with 760 for July and 572 
for August, 1932. 

September sales are starting off 
well, especially among the low- 
priced cars, with indications that 
there will be a marked improve- 
ment during this month. 


In This Corner 


(Continued from Page 4) 
car dealers and the better class 
of independent repair shops about 
ways and means of controlling 
this element of the repair busi- 
ness. Any information you can 
give me will be much appreci- 
ated.—_H. M. Woelfly, Secy.-Treas. 
Reading Automotive Trade Assn., 
Reading, Pa. 
*. + @ 

Editor’s Note: Our Connecti- 
cut representative advises us that 
the results of the state dealer- 
repairer licensing law enacted 
last spring are already exceeding 
the expectations of dealer organi- 
zations which supported’ the 
measure. A number of repair 
shops which had been indulging 
in sharp practices have already 
been closed up by refusal or sus- 
pension of licenses. 

In one instance a dealer who 
had been illegally renting his 
dealer-markers to a contractor 
for use on the latter’s private 
trucks was closed up for a sus- 
pension period of sixty days. A 
repair shop owner who had been 
tampering with the generators of 
cars brought in for gas and oil, 
then selling expensive new parts 
and labor on the basis of a fake 
“diagnosis” of the “trouble,” was 
put out of business after being 
trapped by a state policeman. 

These are but two examples of 
the law’s effectiveness. The stat- 
ute contains sharp teeth and in 
the opinion of leading Connecti- 
cut dealers has already worked a 
great improvement in trade con- 
ditions, although the law has 
been in effect only since July 1. 
The Connecticut Automobile 
Dealers Association is so pleased 
with the results of the legislation 
that a federal licensing law to 
extend the same benefits to the 
entire country has already been 
suggested. 
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Lavine Gear Busy 


Milwaukee, Wis., Sept. 8&— 
August business of Lavine Gear 
Co. was at least fifty per cent 
above levels of a year ago and 
the month was the best the com- 
pany has had in a year and a 
half. According to B. W. Twy- 
man, vice-president and general 
manager, business improvement 
has been felt over the last three 
months. New orders are coming 
in volume to insure near capacity 
operations for several months 
more. 


Seek to Establish 


Uniform Truck Rates 


Columbia, Sept. 8—A definite 
effort will be made to fix rates 
for the for-hire trucking indus- 
try through county organizations 
which have been set up for the 
operation of the truckers’ code of 
fair competition, it is announced 
by H. C. Mims, president of the 
South Carolina Motor Truck 
Owners’ Assn. and regional di- 
rector of the national organ- 
ization. 


In New Post 
New York, Sept. 8—William S. 
Marvin, who has handled automo- 
tive advertising for the last twelve 
years for Frank Kiernan & Co., 
has resigned to become associated 
with the Kings County Buick Co. 


Attorney Fees 
Toledo, Sept. 8.—By a court 
order signed by Judge Scott Stahl, 
$1,250 has been allowed to attor- 
neys and other workers in the 
liquidation of the Willys - Over- 


Paige is Appointed 
Dodge Service Head 

Detroit, Sept. 8—The appoint- 
ment of Russel Paige to the post 
of director of parts and service 
is announced by A. vanDerZee, 
general sales manager of Dodge 
Brothers Corp. Mr. Paige, until 
recently, functioned as general 
sales manager of the Canadian 
Dodge Division. 

The same announcement states 
that D. T. Stanton has been as- 
signed to the staff of the general 
sales manager. 








land Employes’ Mutual Aid Assn. 


Wifi C5ICOMS C2 SO wuuch oe 


Pictured here, out of an artist’s imagination, is a 
fine American business office. Sumptuous and in- 
viting as it is, however, there is nothing unusual 
about it—for hundreds of American business men 
wccupy Offices that are equally impressive. . . . They 
do not sit in offices like these out of any personal 
vanity, or because such fine surroundings are con- 
sidered essential to their work. They simply know 
that the dignity of the businesses they represent 
cannot properly be upheld in an ordinary, routine 
office setting. . . . And, for identical reasons, a 
goodly portion of America’s business leaders 
are never seen riding in other than Cadillac 


cars. For they know full well that, of all those 


material possessions which bespeak a man’s place 

in the general life of his community, none is 

more instantly recognized than his automobile. 
7 . . 


From the standpoint of the dealer, it is especially signif- 
icant that a Cadillac automobile has come to symbolize 
the acme of business and professional attainment. For it 
means that, in every community, there are numerous fam- 
ilies that would not so much as consider the purchase of any 
other car. They want a Cadillac—just as inevitably as 
they wish to live in a fine home.... And these are the 
people who have given to the Cadillac franchise such 
outstanding value—have made it, for years, such a sound, 
secure investment....If you would like to represent 
Cadillac and LaSalle in any particular community, write 
directly to the Cadillac Motor Car Company, Detroit. 
You will be advised at once whether there is an 
opportunity in the locality in which you are interested. 


CADILLAC MOTOR CAR COMPANY, DETROIT, MICHIGAN 








‘ 
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September Sales Expected 
To Hold Close To August 





(Continued from Page 1) 

day to the effect that Hudson 
and Essex sales during the week 
ended September 2, set the high- 
est weekly mark during the past 
two years. Shipments during 
August were the highest since 
May, 1931, with the exception of 
January, 1932, when dealers were 
receiving new models. 


General Motors retail sales for 
all divisions during August 
showed approximately one per 
cent decline from the high mark 
set in July. The actual figures 
reported today were 86,372 units 
during August as against 87,298 
in July. Sales to dealers during 
the same period showed greater 
curtailment with the result that 
stocks in dealer’s hands have 
been further diminished. Factory 
sales to General Motors dealers 
in the United States. totaled 
84,504 in August against 92,546 in 
July. Sales to dealers in the 
United States and Canada, plus 
overseas shipments, totaled 97,- 
614 in August against 106,918 for 
July. 

Graham Paige reports that its 
sales during the past month of 
1,254 units was the largest August 
sales the company has enjoyed 
during the past three years. Ex- 
port sales showed a gain of sixty- 
eight per cent over August last 
year. 

Packard, which announced its 
1934 models during the past week, 
reports an unusually heavy de- 
mand, and reports that it is 
greatly encouraged by the buying 
power which is swinging back 
into the higher price brackets. 

Sales managers in general have 
been most optimistic over the 
outlook for fall sales based on 
several distinct factors that point 
in that direction. Among the 
factors cited are increased em- 
ployment, improved _ sentiment, 
the actual need to replace old 
equipment with new, and last, but 
not least, the desire of the buy- 
ing public to get under the line 
before prices are increased. Un- 
der the New Deal buyers feel 


that the advent of higher prices 
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-- a word in 


edgewise’’ 
By the Publisher 






(Continued from Page 4) 


and-neck with Scott-Paine. I am 
told that Gar was really fearful 
of the little mystery craft’s quick 
get-away. Miss America X was 
probably doing two miles a min- 
ute before Gar found that speed 
unnecessary. No man was more 
disappointed than Gar Wood that 
the English boat could not give 
him real trouble. He hopes that 
Scott-Paine will come over next 
year with a boat load of Rolls- 
Royce motors. I suggested to Lee 
Barrett, who goes to Europe each 
fall to arrange these races, that 
he get Mussolini interested. If 
Balbo would drive the Italian en- 
try, what a drawing card! 
* >” a 

THEY ARE GIVING away 
Chevrolets, Fords and Plymouths 
at the Michigan State Fair every 
day. Every admission ticket car- 
ries the privilege of estimating on 
the number of revolutions of a 
Budd wheel during a limited time. 
The nearest estimate wins a car. 
The local papers are giving it a 
big play. Attendance is up twenty 
per cent over last year. That 
might be a good hunch to pass 


along to your local fair or 
amusement manager. 
* a * 


AM DRIVING to New York 
this week-end and will be there 
for a week. Will be dropping in 
on a few of A. D. N.’s friends 
along the way to find out if all 
this factory ballyhoo is the real 
McCoy. So if you see a man out- 
side your office with long black 
whiskers it will probably be me. 
"Til then!—G.M.S. 





O 


and closer allowances on used 
cars will be inevitable. 

Dealers are using the proposals 
of the National Automobile Deal- 
ers Assn. code calling for a con- 
trol of used car prices, to good 
advantage in working on hesitant 
prospects. 


There can be no doubt that this 
will be a year of broken prece- 
dents so far as automobile sales 
are concerned. Already we have 
witnessed the spectacle of July 
sales topping the mark set in 
June and at present, while in- 
sufficient states are available, it 
would seem safe to predict that 
August sales will show very little 
decline if any from the July 
mark. The first six states to re- 
port for the month show a decline 
of only ninety-two units from the 
same five states during July. On 
the other hand two of the six 
states showed good gains over 
August. August registrations are 
estimated at close to 190,000 units 
which puts us back within spit- 
ting distance of the mark set in 
August, 1932. 

It would seem unreasonable to 
assume that the heavy buying 
which was maintained right up 
to the last week of August could 
escape being carried on into Sep- 
tember. Many sales chiefs pre- 
dict that the current buying wave 
will be extended well into 
October. 


U. S. Road Funds 
Available For 
Traffic Safety 





Washington, Sept. 8. — Many 
local danger spots in the Na- 
tion’s street and highway system 
are scheduled for elimination in 
the expenditure of the $400,000,- 
000 road fund of the Public 
Works Act. Specific mention is 
made of the desirability of using 
a portion of the money to im- 


prove traffic safety in this 
fashion. To make it legally pos- 
sible, certain restrictions which 


have applied to the use of Federal 
Aid funds in the past have been 
removed. 


It is not required, for example, 
that highways to be improved 
with this particular appropria- 
tion necessarily must be a part 
of the Federal Aid system. This 
will make it possible for cities 
to construct by-pass and feeder 
routes which will contribute to 
the speed, smoothness and safety 


of traffic flow in the vicinity of 


congested areas. 


Through streets in municipali- 
ties also are subject to improve- 
ment with these special funds 
under the provision which author- 
izes their use for links other than 
those which are part of the seven 
per cent Federal Aid system in 
individual States. 


Another provision of the regu- 
lations for administration of the 
fund facilitates its use for munici- 
pal street improvements. It is 
that which eliminates the limi- 
tation upon the Federal appro- 
priation per mile of construction. 
Costly street widening and re- 
construction, heretofore held up 
because of costs, now can be 
undertaken. 


With regard to cost, it is nec- 
essary only to demonstrate their 
economic justification from the 
standpoints of traffic safety and 
smoothness of flow. 

Grade crossing elimination is 
another type of safety project 
which is specifically encouraged 
in the expenditure of the special 
fund. 

A doubly valuable purpose is 
served by utilizing a portion of 
the fund in this fashion. In ad- 
dition to the correction of exist- 
ing dangers, application of the 
money to a series of isolated pro- 
jects takes work directly to the 
unemployed in many centers of 
population. 


Ohio Auto Employment 


55.8% Over Last Year 


Columbus, Sept. 8. (UTPS).— 
According to the Bureau of Busi- 
ness Research of Ohio State Uni- 
versity, employment in the auto 
and automotive parts industries 
in Ohio during August was 5.4 
per cent greater than in July this 
year, and 55.8 per cent greater 
than in August, 1932. 


August Sets 314 Year 
High in County Sales 


Canton, Sept. 8.—More automo- 
biles were purchased in Stark 
county during August than in any 
other one month in the last three 
and a half years. Bills of sale 
numbered 552 for passenger ve- 
hicles and thirty-five for trucks. 
There were 2,155 transfers cover- 
ing used cars for the same period. 


August Sets Record 

Lisbon, O., Sept. 8—A record 
for the sale of new automobiles 
and trucks in Columbiana County 
for two years was established 
here in August when 200 new 
units were sold, including 181 
passenger cars. 


To Move Plant 


Coldwater, Mich., Sept. 8—Grand 
Central Screw Co. will move its 
plant to Burr Oak, C. L. Spangen- 
berg and O. C. Sewell, owners, 
have announced. The plant will 
employ from twenty to forty 
persons. 


N.S.P.A. Accepts 
16 New Members 


Detroit, Sept. 8.— Sixteen new 
names have just been added to 
the membership roster of the 
National Standard Parts Assn. 
Included are eleven jobbing firms 
and five manufacturing concerns 
whose names follow, together with 
the names of the persons who 
will represent the companies in 
NSPA affairs. 

Jobbers—dAuto Replacement 
Parts Co., Chicago, Ill, A. P. 
Fosha; Crescent Auto Parts, Inc., 
Bradford, Pa. M. E. O’Brien; 
Dorman Automotive Parts Co., 
Cincinnati, O., Lew Dorman; H 
& H Machine & Motor Parts Co., 
St. Louis, Mo., H. Haacke; C. E. 
Hamlin Sales Co., Jackson, Mich., 
C. E. Hamlin; R. L. Harrison Co., 
Inc., Albuquerque, N. M., R. L. 
Harrison; L. M. Hengesbaugh 
Co., Flint, Mich., L. H. Henges- 
baugh; Northern Auto Parts Co., 
Inc., Traverse City, Mich., A. M. 





Alper; Sauter Brothers Parts 
Service, Clinton, Okla, R. L. 
Sauter; Tyler-Lowery Co., Bay 


City, Mich., T. J. Lowery; Henri 
Bachmann, Bienne, Switzerland, 
Henri Bachmann. 

Manufacturers—Dorman Star 
Washer Co., Cincinnati, O., J. R. 
Dorman; Edison-Splitdorf Corp., 
West Orange, N. J., C. B. Cook; 
Eis Mfg. Co., Inc., Bronx, N. Y., 
E. Schwarz; Weatherhead Co., 
Cleveland, O., J. S. King; Weber 
Tool Mfg. Co., Los Angeles, Calif,., 
H. G. Bakewell. 








Dealers Notified Of 
New Laws in Florida 


Tallahassee, Sept. 8.—G. H. 
Wilder, acting State motor vehicle 
commissioner, has notified dealers 
of several changes made in the 
motor vehicle license law by the 
1933 legislature. 

Two points of particular inter- 
est, Wilder said, are that dealers 
are not permitted to retain the 
title certificate until the pur- 
chaser has paid all installments, 
and in selling a used car the title 
is to be transferred within ten 
days. 


Cleveland Sales, New 
And Used Cars, Mount 


Cleveland, Sept. 8.— Official 
sales figures by the Cleveland 
Automobile Manufacturers’ and 


Dealers’ Assn. for August list new 
car sales at 2,937, compared with 
1,069 in August last year. The 
months sales of used cars were 
10,736 this year, and 7,676 last 
year. 


York Dealers Elect 


York, Pa., Sept. 8—Larry J. 
Allen, proprietor of the Motor 
Tire Sales and Service, Inc., has 
been elected president of the 
York County Automotive Trade 
Assn. Other officers are: First 
vice-president, H. E. Detwiler; 
second vice-president, Guy Good- 
fellow, Hanover; third vice-presi- 
dent, Henry Frank; secretary, W. 
H. L. Spangler; treasurer, R. K. 
Reel. 


A PERSONAL MESSAGE 


to all Graham dealers 


from Mr. Robert Graham 








Most of you dealers know me personally. 
Because we’re a small enough company 
for me to get around. I’ve seen you, talked 
to you, and we’ve become friends. So it’s 
not just as the vice-president of your com- 
pany that I’m talking to you now, but 
rather as a business friend. And what I’m 
saying is plain facts. 

The last few years have been tough 
going for every one. But they’re ancient 
history. The present year and the future 
years are what we must consider. Out 
here in the factory, we’ve taken a deep 
breath, put an extra notch in our belt, 
and we know where we’re going and how 
we’re going to get there. You have a right 
to know too. 

Let’s look at our company, first of all. 
It can’t lay claim to being one of the big- 
gest. We never expected that. But it can 
lay claim to being one of the soundest. The 
Graham Company actually made money 
in the first half of this year. 

And the reason why we’ve made money 
is because our feet are on the ground. We 
have a definite goal in view. 

We are building a really fine motor car 
to sell around $1000. An automobile that 
makes the purchaser a member of the 
Graham family too. A car that will give 
more to its user than any other car in the 


$1000 class. 


It is not an easy thing to do. Our engi- 
neers certainly deserve a vote of thanks 
for the way in which they have developed 
new engineering practices that make the 
Graham so safe and dependable. Our pro- 
duction force, too, deserves thanks for 
the way in which they have cut down costs 
without sacrifice of quality. Now we've 
everything set for a big sales drive. Now 
it’s time to tell your public more about 
the Graham car. And to follow it up day 
after day ... to get people thinking, talk- 
ing and buying Graham cars. 

Only by concentration ... by sticking to 
one selling idea . . . can we hope to get 
anywhere. The plan is in operation... a 
new advertising campaign ... a new out- 
look . .. a new birth of aggressiveness. 
It is designed for the best interest of the 
whole Graham family. It will appeal to 
you... for it is sincere and fact-full. It 
will help to sell Graham cars. But it needs 
your thorough co-operation. And above 
all, it needs your enthusiasm. 

One of the priceless assets of the Graham 
Company is our dealer organization. We 
have, we believe, not only a fine lot of 
men but a lot of loyal friends. Our main 
idea now is to spend our money and 
efforts to bring the greatest good to the 
greatest number of Graham dealers. It 
will benefit you as much as us. 


rte. O $akem 


GRAHAM-PAIGE 


Vice-President 


MOTORS CORPORATION 





Seattle, Sept. 8—Truck and 
passenger car sales in this sec- 
tion continue to surpass previous 
months and corresponding 
months of a year ago. This is 
true as far as August is con- 
cerned, with both new and used 
vehicles. 

The figures speak for them- 
selves. During August, 1933, 985 
new passenger cars were sold in 
King county (Seattle), according 
to official figures just compiled 
by the Motor List Co., Howard 
Quinn, manager. There will be 
still a few more additions, as 
some straggling sales are re- 
corded. This compares to only 
461 during August, 1932. The fig- 
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Seattle Truck and Passenger 
Car Sales Break ’32 Records 


ure also exceeds that for July 
of this year, when the total new 
car sales was 807. In used pass- 
enger cars the figures follow: 
August, 1933, 838; August, 1932, 
579; July, 1933, 924. 

For trucks the story is the 
same. In August, 1933, used 
truck sales totaled 52; new truck 
sales, 81; in August, 1932, used 
truck sales were but 28; new 
truck sales, 59. In July, 1933, 
new truck sales, however, reached 
the high figure of 165, due to 
some government buying. Used 
truck sales were 41. 

And NRA is just beginning. 
The dealers are doing some busi- 
ness right now. 





SPARKS 


(Continued from Page 1) 


cars sold by De Soto dealers. 
And this at the end of August! 


* * * 


STILL ON “the human side of 
news,” there’s the incident in con- 
nection with this breaking ground 
for the plant expansion, which 
proves that Walter P. Chrysler 
never will forget the old days 
when he was a mechanic. When 
the big steam shovel was about 
to do its stuff and tear up the 
sod, the head of the Chrysler cor- 
poration stepped out of his char- 
acter as a manufacturer to grab 
the throttle of the steam shovel 
and run it himself. There was no 
make-believe about Chrysler ac- 
tually breaking the first bit of 
ground for what is expected to 
be one of the industry’s finest 


administration buildings. 
+ ” * 


AS CHRYSLER finished his 


sod-busting he reminisced a bit. 
“We built the first Chrysler car 
across the street from where we 
are,” he said. “That was in De- 
cember, 1923, and before we had 
sold even our first car we had 
invested almost $8,000,000 in 
machinery and equipment. Dur- 
ing the first few months of 1924 
we had 2,400 men at work in the 
Chrysler plant and by June, 
10,000 cars had been built. The 
first year production never did 
catch up with the public demand.” 
* * +o 


THERE CAME into this vil- 
lage of ours Wednesday on his 
way back to New York from 
the S.A.E. convention in Chicago, 
Merrill C. Horine, of Mack Truck, 
a vice-president of the S.A.E. 
who had kind things to say about 
the service rendered members by 
the American Automobile Assn. 





Auburn turns to nature for illustrations of the three features claimed for its dual ratio drive: 
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NOT ONLY REDUCES ¢ 
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A rab- 


bit for getaway; a Greyhound for speed; a draft horse for pulling. The combination makes a very 


And he wonders why the average 
dealers’ service station cannot do 
likewise. 


It was Labor Day in Chicago 
and of course a holiday. A 
broken spring needed attention 
but most service stations were 
closed and the ones that were 
open had let the repair men off 
for the day. But Horine called 
the Chicago Motor Club, flashed 
his A.A.A. card and in no time 
at all the spring had been mended 
and he was sent on his way re- 
joicing. 

* * * 

AGAIN REFERRING to my 
radio idol, Edwin C. Hill, I find 
he has been drafted by the Ameri- 
can Cable Co. to humanize the 
story of “preformed” wire rope 
for the concern which has made 
Weed tire chains known in all 
corners of the world. They tell me 
Hill has done a swell job and that 
his story has been put on phono- 
graph records to be used in con- 


dramatic display on a Chicago billboard. 


nection with the talking picture 
American Cable has put out and 
which is being used in sales pro- 
motion work. 

From J. O. Lashar of the com- 
pany I learn of a new stunt which 
makes it possible for salesmen 
to take prospects into a Western 
Union office and have a look-see 
at the picture. Visomatic Sys- 
tems have placed Visomatic sound 
projectors in Western Union 


offices in the leading cities, with | 


a film and a record of “Preformer 
Performance” on file. An opera- 
tor is on duty who does the pro- 
jecting after the Tru-Lay sales- 
man has made arrangements for 


the showing. 
* * * 


HARKING BACK to my Chi-| 


cago visit, I recall dropping in on 
Julius Holl of Link-Belt, whose 
headquarters are in the Standard 
Oil building on Michigan avenue. 
In my Motor Age days, it was 
the Karpen building and housed 
the Motor Age offices. I hadn’t 





been in the building since leav- 
ing Chicago back in 1915. 
Talking to Holl, he showed me 
the souvenir book of the Link- 
Belt exhibit at the Century of 
Progress and from it I garner how 
one idea made this world wide 
organization possible. 
* * ~ 


IT SEEMS that sixty years ago 
William Dana Ewart, then a 
young implement dealer, con- 
ceived the idea of a square de- 
tachable chain link. And then 
followed the Link-Belt organiza- 
tion which today has huge plants 
in Chicago, Philadelphia, Indian- 
apolis and San Francisco in these 
United States and also in Canada, 
manufacturing equipment for 
handling materials mechanically 
and transmitting power positively. 

Link-Belt is in the automotive 
picture with its automotive tim- 
ing chain which, to quote the 
book, “builders of automobiles in 
every price class have adopted 
as standard equipment.” 


WILDING TALKING PICTURES PACK THE WALLOP! 
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The Plymouth and Dodge tent- 

theatre at the Michigan State 

Fair, featuring five Wilding- 
produced talking pictures 


—AND PACK 


HEY need an S. R. O. sign at the Plymouth 
y ee Dodge Talking Picture Show at the Mich- 
igan State Fair this week. There just aren’t enough 
seats to go around. But there’s plenty of speed, 
action, thrills and humor on the screen—along with 
the kind of fast-moving dramatic description of 
factory processes and field tests that turns lookers 
into buyers. Jack Pearl, the “Baron,” in “Front 
Page News,” Babe Didrickson in “Power to Win,” 
Barney Oldfield and Billy Arnold in “Hell Drivers,” 
as wellas“Thor- 
oughbreds” and 
“Three A Min- 
ute” —these are 
the five Wilding- 
produced pic- 
tures that are 
standing ’em up, 
helping hold 
owners and win- 
ning new ones. 


Behind the lights and microphone, 
during the shooting of a Wilding 
talking picture for Packard Motor 


THE THEATRE WITH PROSPECTS, TOO 


At the Century of Progress you'll find that 
most of the talking pictures on display were 
produced by Wilding. In the Chrysler 
Motors theatre, for instance, the five pictures 
now showing at the Michigan State Fair are 
also playing to capacity crowds, day and 
night. At the Electrical Building, Hudson- 
Essex is showing “Going Like Blazes,” fea- 
turing Billy Repaid, radio’s rapid-fire talker. 
On the General Motors screen you'll see the 
Wilding-produced “Safety Glass” picture. 
“A Nose for News,” promoting the use of 
glass containers for coffee and other food- 
stuffs, is on view at the Glass House of the 
Owens-Illinois Glass Company. The Safety 
Glass Association’s picture, “A Modern Mir- 
acle,”’ still another Wilding production, is 
showing in the Travel and Transport Bldg. 


WILDING PICTURE PRODUCTIONS 


Incorporated 


7635 Grand River Avenue—DETROIT 


AFFILIATED STUDIOS 
New York Hollywood 


PIONEERS OF COMMERCIAL TALKING PICTURES 


Wilding is proud of its association with the auto- 
motive industry—an industry leading the march 
toward better times, always receptive to new and 
more resultful methods of training salesmen and 
influencing prospects. Wilding pioneered the com- 
mercial talking picture, and today operates the best- 
equipped sound studio between New York and 
Hollywood. The experienced Wilding personnel is 
eager to cooperate in research... . in creating 
picture ideas and national distribution plans, based 
on good showmanship... . in dramatizing and 
delivering more effectively the industry’s mes- 
sages to those who sell cars, and to those who buy. 


The Chrysler Motors building at the World's Fair, where five Wilding- 
produced talking pictures run night and day before capucity crowds 
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Budd Rates Performance 
and Style Above Price 
As 1934 Sales Features 





Performance ability and style will be the two most 
highly stressed sales features in the 1934 models, accord- 
ing to a survey of engineering and sales opinions just 
completed by the Edward G. Budd Manufacturing Co. 
Price, the leading factor for 1933, will drop to third place, 
according to this authority, which asserts that sales de- 
partments generally have become more aggressive in their 
performance claims and have called on the engineers of 
their organizations to produce cars with superior accel- 
eration, hill climbing, power, and speed. 


Better Power Ratios Due 

“As a result of the demands of 
the sales departments upon the 
engineers for cars of outstanding 
ability, a general increase in 
power-weight ratios is to be ex- 
pected during the next year,” the 
Budd report say. “In fact, it 
will be an engineering trend in 
1934 models. 

“The use of all-steel bodies by 
manufacturers in the low-priced 
field, which has resulted in an 
actual decrease of dead weight, 
has materially raised the power- 
weight ratio in these cars. This | 
has contributed to the fact that 
from an acceleration and hill 
climbing standpoint the lower- 
priced cars, with all-steel bodies, 
have outperformed heavier and 
more expensive models. Some of 
the announcements for the com- 
ing season will tell of the adop- 
tion of the same methods of con- | 
struction in the medium-priced | 
field as have been successfully 
employed with low-priced cars. 

Unit Construction Helps 

“One of the most interesting 
and important features of design 
in recent low-priced cars, distin- 
guished by their performance, is | 
the unit construction idea in 
which there is a continuity of 
design and construction between 
body and chassis. As a result, it 
has been possible to make a re- 
duction of as much as ten pounds 
of car weight to the horsepower. 
If it is possible to raise the pow- 
er-weight ratio from a_horse- 
power for every forty pounds of 
car weight up to a horsepower 
for every thirty pounds of car 
weight, a gain of twenty-five per 
cent, a great improvement in per- | 
formance as regards acceleration | 
and hill climbing ability will have 
been made. 

“In attaining high power-weight | 
ratio, results have been accom- | 
plished by progressing in two di- | 
rections—first, by the more| 
scientific use of steel to secure 





greater strength and _ rigidity | 
with less weight in the body and | 
chassis combined, and _ second, 


through better engine design, to 
increase the torque and horse- 
power output of the power plant 
without increasing its dimensions. | 
“Modern chassis frame design, 
with X-type and A-type cross 
members, lends itself admirably 
to bringing out the inherent ad- 
vantages of the all-steel body. 
There is a uniform continuity 
of strength in the entire car struc- | 
ture which embraces both the 
body and the chassis without any 
interruption at the point of junc- 
ture of the two units. In fact, 
they cease to be body and chassis, | 
but become one continuous struc- 
ture in exactly the same way as 
in marine construction the deck 
houses contribute their strength 
factor to the hull construction. 
Less Weight, More Power 
“With unit construction of 
body and chassis, where the two 
are working together as a struc- 
tural entity, strength is obtained 
through the scientific sectioning 





of the material rather than 
through mere mass. The desired 
results is achieved, that is a 


reduction in weight with a gain 
in rigidity and strength. Couple 
this with advances in engine de- 
sign giving greater power, the 
higher power-weight ratio. re- 
quired for better performance is 
achieved. | 

“This method of design will be 
strongly prominent in the coming | 
cars with the result that owners | 
will be provided with better eae | 


formance and at the same time 
more enduring automobiles. From 





Va. Assembly Requests 


Oil Code Modification 


Richmond, Sept. 7 (UTPS).— 
The General Assembly of Vir- 
ginia, sitting in special session, 
has requested President Roose- 
velt to modify the oil code so as 
to permit oil companies to pay a 
part of the gasoline tax in order 
to preserve competition among 
retailers along state borders. 

The resolution had _ especial 
reference to the Virginia-District 
of Columbia border, where com- 
panies have been paying two 
cents of the three cents differ- 
ence between the five-cent Vir- 
ginia tax and the two-cent levy 
in the district. 


after the initial investment is 
made, the product is generally 
the most economical and satisfac- 
tory type for quantity produc- 


| tion.” 
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Dodge Makes 
Appointments 
In the Field 


Detroit, Sept. 8—The Dodge 
sales organization has announced 
the appointment of L. Logie as 
district representative in the Cin- 
cinnati region, succeeding J. P. 
McGearty, named truck represen- 
tatve for the same region. R. 
E. Cook has been made district 
representative in the newly cre- 
ated Cincinnati city district. 

Other new appointments are as 
follows: 


D. E. Losey, district represen- 
tative of the Kansas City region; 
C. B. Chapman, special represen- 
tative in the same region; R. C. 
McClurken, district representa- 





| tive in the newly created Little 









Rock district; Z. R. Kirkpatrick, 
district representative in the Dal- 
las district; W. C. Proctor, special 


representative in the Dallas 
region; J. D. Kervin, district rep- 
resentative in the newly created 
Providence district. 


Dallas Registrations 
In August Take Jump 


Dallas, Sept. 8.— Automobile 
registrations in Dallas during 
August were almost double those 
of the same month in 1932. The 
August registrations were 948, of 
which 741 were passenger cars 
and 107 motor trucks. The num- 
ber registered in August, 1932, 
was 518. 


Get Nash Franchise 
Irvington, N. J., Sept. 8—Thom- 
son & Martin of 909 Clinton Ave- 
nue, Irvington, has been appoint- 
ed Nash dealer. 


the manufacturers’ standpoint, 


“The Same PACKARD MOTOI 


"Kgain it was America’s Master Motor Builders 
the rest of the World .... and the result is 
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This triumph was a 
tion of motor depend 
and in the history of 
tional proof of Packa 
gines that give last 
years of long life. 


Every one of the 
more than six years o 
a life full of service z 


Above: Gar Wood, eight times win- 
ner of the Harmsworth International 
Trophy; and Orlin Johnson, his 
meckanic, flashing the victory smile. 


Below: Miss America X herself cutting 
the waters of the St. Clair River, this year’s 
site of the famous Harmsworth Race. 


Right: 48 Cylinders—6400 Horse Power! These 
four twelve-cylinder Packard Motors—three 
times as powerful as a crack train—again pro- 
pelled an American speedboat to world supremacy! 





Ohio Traffic 
} Gains as New 
Patrol Begins 


Columbus, O., Sept. 8 (UTPS).— 
On September 11, when the con- 
trol of the Bureau of Motor Regis- 
tration is transferred from the 
secretary of state to the Ohio 
Highway Department, the State 
Highway Patrol, authorized by a 
law enacted at the recent session 
of the Ohio Legislature, will be 
instituted. 

“To help and not to hinder” 
will be the slogan of the admin- 
istration. It is believed it will be 
of great assistance to the motor- 
ing public. 

The new aid to safety and law 
enforcement comes just as an up- 
ward trend in traffic and the use 
of motor-driven vehicles is noted 


RS KEPT AMERICA ON TOP” 
sagaint —OSqys GAR WOOD | 


; history” 


er is better than its 
1ot forgetting for a min- 





secutive years. 
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by various Ohio departments. 
Motor traffic decreased ten per 
cent during the first seven months 
of the year under that of 1932, 
and gasoline consumption de- 
creased twelve per cent. 

However, recent surveys of 
traffic on main traveled roads 
show a gradual increase, with the 
prospect that there will be a sub- 
stantial gain before the end of 
the year, leaving 1933 figures not 
far back of those of the previ- 
ous year. 

On roads in Stark, Lucas, Lake, 
Trumbull and Hamilton counties, 
daily traffic now is not far under 
that of peak periods in past years. 


Gilbert Promoted 


Memphis, Sept. 8.— Joseph W. 
Gilbert has been appointed sales 
manager of the Plymouth di- 
vision of Hartwell Motors Co. 


They are the same motors that have 
brought victory to Gar Wood for six con- 
They are the same motors 





| the 


August Exceeds 
July in Wayne 





Detroit, Sept. 8 — Wayne 
County, regarded as the national 
barometer of retail sales, titled 
6,117 cars and 359 commercial 
vehicles in August, as reported by 
the Detroit Automobile Dealers’ 
Assn. This marks a decided im- 
provement over July, which regis- 
tered 5,807 cars, which is all the 
more remarkable because this is 
the time of the year when nor- 
mally sales are tapering off. June 
with 7,344 cars continues to hold 
its place as peak leader of 1933. 
May with 6,253 also exceeded 
August. 


For the first eight months, this 
year shows a total of 36,564 cars 
and trucks as against 29,108 for 
same period last year. 





{|erts and trails and jungles 
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Hanlon, at Wheel Again in 
Chicago Parade, Re-Lives 
Hupp Trip Around World 


By JOHN M. BONBRIGHT 


Scores of thousands of people may have seen Tom Han- 
lon as he passed by in the great parade that marked the 
opening of Automotive Week, current celebration at Chi- 
cago’s big show—but it is doubtful indeed that they were 
seen by Hanlon. For there he was, once more back of the 
wheel of the car that he drove around the world nearly a 
quarter of a century ago; and though the parade was rid- 
ing smoothly along the city’s boulevards, to Hanlon it 
must have seemed as if he wereQ—————— a 
again rolling westward over des-| lands that no other car had ever 


in | penetrated. 
In truth, the car wasn’t rolling 








motor engineering supremacy of the world 
rests right here in this country. 


at all, there in Chicago; it was 
mounted on a float, entered in the 
parade by Hupp, as its quarter- 
of-a-century of progress exhibit, 
in contrast with one of today’s 
models. But Thomas’ Hanlon, 
now superintendent of the Hupp 
factory service department, did 
the steering and the braking and 
the gear shifting, just as he did 
on that 48,600-mile globe-circling 
trip in 1910. 

That made the picture entirely 
authentic, for the old four-cylin- 
der car is exactly as it was on the 
record-breaking trip. 

Hanlon is full of good stories 
based on his tour. There’s the 
one about a trip in the Philippine 
Islands, when the Hupp had to 
ford 184 river crossings in two 
days; and the one about being 


e racing laurels of the 
resting on Miss America 
t for the four Packard 
-d her.” 


Vood, famed international 
he proud nose of Miss 
ssed the finish line, win- 
‘great Harmsworth race. 


/a convincing demonstra- 
.dability. For in the race, 
of these motors, is addi- 
xard’s ability to build en- 
sting performance over 


hese Packard motors is 
sold. Every one has had 
e and of thrills. 


that last year helped him restore to America 
the world’s speedboat record with an official 
speed of 124.91 miles an hour. 


Two of the four have been in spectacular 
wrecks while wide open. Once they plunged 
to the bottom of the St. Clair River. An- 
other time, they were retrieved from the 
depths of the bay at Lido, Italy. Both times, 
they came up smiling. 


The horsepower of each has been stepped 
up from 770 to 1600 through supercharging 
and higher compression. And they took 
this extra burden without benefit of any im- 
portant structural changes. 


They have justified America’s confidence 
in them. Again they have proven that the 


These mighty motors were designed by 
the same engineers and built in the same 
plant by the same craftsmen who design and 
build Packard motor cars. 


In this plant, too, the 10-year-old motors 
were created and produced that powered the 
boats finishing first, second and third in this 
year’s running of the famous Gold Cup Race. 


From this plant, in a few days, will emerge 
the new 1934 Packard cars—the “yardstick” 
with which to measure all fine car values. 
Watch for the early announcement of these 
new Packard models. Ride in one of them 
first. Then use it as your “yardstick” to de- 
cide which of America’s great cars you want 
to make yours. 


lost for three days, on the same 
trip, and having nothing to eat 
but some rice and raw fish. (He 
has never liked raw fish since.) 
Tough Going in Wyoming 
The world’s highway systems 
were not so good in those days, 
and you might know that Hanlon 
would have tales of _ terribly 
tough going in crossing more 
than a score of countries. How- 
ever, believe it or not, the worst 
run of the whole trip was right 
here in the United States, cross- 
ing the alkali deserts in Wyom- 
ing. Hanlon and his companions 
were bleeding from the nose and 
moutn, from the effects of the 
alkali dust, and one stretch of 
nine miles through soft sand re- 
quired fourteen hours to traverse 
which they succeeded in doing, 


ri 
OO eel 





thirty feet at a time, by laying 
strips of canvas ahead of the car 
to give it bearing and traction. 
Hanlon was accompanied by 
J. R. Drake, then treasurer of the 
company, and Tom Jones, form- 
erly of the Detroit Free Press 
news staff. The trip, which was 
undertaken for the purpose of 
gaining representatives in for- 
eign markets, and for its adver- 
tising value, entailed 48,600 miles 
of motoring and 28,000 miles 
aboard steamships. 
Mistaken For the Devil 
Motor cars were even more un- 
common in many countries than 
were decent roads. The Hupp, in 
fact, was the first car ever seen 
in the Fiji Islands, Tasmania, 
New Guinea, and in inland Japan 
where the natives ran away 
screaming as the car approached, 
believing that the gates and emb- 
lems spanning the road at the 
edge of every town, erected there 
to prevent the entrance of the 
devil, had failed to function. 
The Hupp made that memor- 
able journey on two sets of tires, 
and the second set is still on it, as 
are also the hotel labels and auto- 
graphed greetings written there 
by officials of many cities. It 
| still carries another relic of the 
|trip—an emergency axle shaft 
that Hanlon fabricated in Japan. 
He made it out of a jinrikisha 
| axle, and it lasted the rest of the 
trip. The globe-girdlers heaved a 
sigh of relief when they debarked 
at New York after fourteen 
months of hard going. And then, 
| the good old U. S. A. provided the 
| second hardest run of the trip— 
for they had to dig their way 
through snow drifts all along the 
| route in New York and Canada. 
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Truckmen Protest U nfair 


Nearly 200 Companies 
Signed for A. S. I. Show 


Detroit, Sept. 8.—Approximately 
200 companies have applied for 
space at the Automotive Service 
Industries Show to be held in 
Chicago from October 30 to No- 
vember 3, according to an an- 
nouncement made by D. W. Rod- 
ger, show committee chairman. 


“A large majority have taken 
more space this year than last 
as business conditions are improv- 
ing and wholesalers are in a re- 
ceptive mood,” said Mr. Rodger. 
“They realize it is time to stir 
up their customers and prospects 
for 1934 business and show their 
new products first hand.” 


Drawings for space at the show 
will take place September 15 at 
the Hollenden Hotel in Cleveland. 
Prospective exhibitors are urged 
to get their applications in as 
early as possible. The companies 
who have already applied for 
space are: 


A. C. Spark Plug Co., Flint, Mich.; 
Accurate Parts Mfg. Co., Cleveland, 
Ohio; Acme Air Appliance Co., 
Brooklyn, N. Y.; Acme White Lead & 
Color Wks., Detroit, Mich.; Aff Ma- 
chine Wks., L. W., San Francisco, 
Calif.; Alemite Corp., Chicago, IIl.; 
Allbestos Corp., Philadelphia, Pa.; 
Allen Elec. & Equipment Co., Kal- 
amazoo, Mich.; Almetal Universal 
Joint Co., Cleveland, Ohio; Aluminum 
Industries, Inc., Cincinnati, Ohio; 
American Automatic Devices Co., 
Chicago, Ill.; American Brake Blok 
Corp., Detroit, Mich.; American 
Chain Co., Bridgeport, Conn.; Am- 
erican Hammered Piston Ring Co., 
Baltimore, Md.; The Anderson Co., 
Gary, Ind.; Arco Co., Cleveland, 
Ohio; Aro Equipment Corp., Bryan, 


Ohio; Arrow Head Steel Products 
Co., Minneapolis, Minn.; Aurora 
Equipment Co., Aurora, IIl.; Auto- 
mobile Digest, Cincinnati, Ohio. 
Automotive Gear Wks., Inc., Rich- 
mond, Ind.; Automotive Mainten- 


ance Mchy. Co., Chicago, IIl.; Auto- 
motive Merchandising, New York, N. 
Y.; Albertson & Co., Sioux City, Ia.; 
Baltimore Paint & Color Wks., Bal- 
timore, Md.; Battery Equipment & 
Supply Co., Chicago, Ill.; Bean Mfg. 
Co., Lansing, Mich.; Belden Mfg. 
Co., Chicago, Ill.; Black & Decker 
Mfg. Co., Towson, Md.; Blackhawk 
Mfg. Co., Milwaukee, Wis.; Bond 
Electric Corp., Jersey City, N. J.; 
Bonney Forge & Tool Works, Allen- 
town, Pa.; Borg-Warner’ Service 
Parts Co., Chicago, IIl.; Brunner 
Mfg. Co., Utica, N. Y.; Burd Piston 
Ring Co., Rockford, Ill.; Burgess- 
Norton Mfg. Co., Geneva, III.; Busi- 
ness Publishers International Corp., 
New York, N. Y.; Carborundum Co., 
Niagara Falls, N. Y.; Carlile & 
Doughty, Inc., Conshohocken, Pa.; 
Casco Products Corp., Bridgeport, 
Conn.; Catalog Assn., Chicago, II; 
Champion Spark Plug Co., Toledo, 
Ohio. 

Clawson & Bals, Inc., Chicago, I1.; 
Cloyes Gear Wks., Cleveland, Ohio; 
Columbus McKinnon Chain Co., Ton- 
awanda, N. Y.; Crane Packing Co., 
Chicago, Ill.; Crescent Automotive 
Cables, Providence, R. I.; Cuno En- 
gineering Corp., Meriden, Conn.; 
Curtis Pneumatic Mchy. Co., St. 
Louis, Mo.; Dall Mfg. Co., Inc., Cle- 
veland, Ohio; Dalton & Balch, Inc., 
Chicago, Ill.; Ray Day Piston Corp. 
of Detroit, Detroit, Mich.; The De- 
Luxe Products Corp,. LaPorte, Ind.; 


The DeVilbiss Co., Toledo, Ohio: 
Ditzler Color Co., Detroit, Mich.: 
Dole Valve Co., Chicago, Ill.; Du- 


Pont DeNemours & Co., Wilmington, 
Dela.; Eaton Products, Inc., Cleve- 
land, Ohio; Eclipse Machine Co., 
Elmira, N. Y.; E. Edelmann & Co., 
Chicago, III. 

Elite Mfg. Co., Ashland, Ohio; 
Emark Battery Co., Kearney, N. d.3 
Emasco Jadson Sales Co., Downey, 
Calif.; Fafnir Bearing Co., New Bri- 


tain, "Conn.; ; Federal-Mogul Corp., 
Detroit, Mich.; Ferguson Publishing 
Co., New York, N. Y.; Ferodo & 
Asbestos, Inc., New Brunswick, N. 
a: ¢, A. Fischer Co., Ine., New 
York, N. Y.; Fitzgerald Mfg. Co., 
Torrington, Conn.; W. D. Foreman, 


Chicago, Ill.; Fostoria Pressed Steel 
Corp., Fostoria, Ohio; Felt Products 
Mfg. Co., Chicago, Ill.; Garlock 
Packing Co., Palmyra, N. Y.; Gates 
Rubber Co., Denver, Colo.; Gatke 
Corp., Chicago, Ill.; General Arma- 
ture Corp., Lock Haven, Pa.; Gen- 
eral Electric Co., Cleveland, Ohio; 
L. H. Gilmer Co., Philadelphia, Pa. 

Globe Mchy. & Supply Co., Des 
Moines, Ia.; Globe-Union Mfg. Co., 
Inc., Milwaukee, Wis.; Gould Stor- 
age Battery Corp., Depew, N. Y.; 
Gray Co., Inc., Minneapolis, Minn.; 
Guaranteed Parts Co., Inc., New 
York, N. Y.; Hall Mfg. Co., Toledo, 
Ohio; Halstead Oil Co., Inc., Cincin- 


} 


Ohio; Hastings Mfg. Co., 
Mich.; Heiz & Heiz, Inc., 
Brooklyn, N. Y.; Imperial Brass 
Mfg. Co., Chicago, III.; Ingersoll- 
Rand Co., New York, N. Y.; Irving- 
Cloud Publishing Co., Chicago, IIl.; 
Jambor Tool & Stamping Co., Mil- 
waukee, Wis.; Johns-Manville Corp., 
New York, N. Y.; Johnson Bronze 
o., New Castle Pa.; Joyce-Gridland 


nati, 
Hastings, 


Co., Dayton, Ohio; K-D Mfg. Co., 
Lancaster, Pa.; Kellogg Mfg. Co., 
Rochester, N. Y.; Kem Mfg. Co., 
Inc., New York, N. Y. 

Kester Solder Co., Chicago, IIl.; 
King Quality Products Co., St. 
Louis, Mo.; Kraeuter & Co., Inc., 


Newark, N. J.: Lempco Products, 








Inc., Bedford, Ohio; Link-Belt Co., 
Indianapolis, Ind.; McAleer Mfg. 
Co., Detroit, Mich.; McCord Radia- 
tor & Mfg. Co., Detroit, Mich.; Mc- 
Quay-Norris Mfg. Co., St. Louis, 
Mo.; M-R-C Bearings Service Co., 
Jamestown, N. Y.; Manley Mfg. 
Co., York, Pa.; Maremont Automo- 
tive Products, Inc., Chicago, III; 
Motor, New York, N. Y.; Motor 


Improvements, Inc., Newark, N. d.3 

Motor Service Magazine, Chicago, 
Ill.; Multibestos Co., Cambridge, 
Mass.; National Battery Co., St. 
Paul, Minn.; National Motor Bear- | 
ing Co., Inc., San Francisco, Calif.; 

C. E. Niehoff & Co., Chicago, IIl.; 

Norma-Hoffman’ Bearings  Corp., 
Stamford, Conn.; Ohio Piston Co.,| 
Cleveland, Ohio; P. & D. Mfg. Co., 
Inc., Long Island City, N. Y.; Pack- 
ard Electric Co., Warren, Ohio; Pep | 
Mfg. Co., Inc., New York, N. Y.; 
Perfect Circle Co., Hagerstown, Ind. | 


Perfection Gear Co., Chicago, III.; 
Permatex Co., Inc., Sheepshead Bay, | 
N. Y.3 Potter Co., North Chicago, | 
Ill.; Pratt-Chuck Co., Frankfort, N. 





Y.; WM. B. Pratt Mfg. Co., Joliet, 
Ill.; Price Battery Corp.; Philadel- 
phia, Pa.; Pyrene Mfg. Co, Newark, | 
N. J.; Ramsey Accessories Mfg. | 
Corp., St. Louis, Mo.; Raybestos Div. | 
of Raybestos-Manhattan, Inc., 
Bridgeport, Conn.; Republic Gear | 
Co,. Detroit, Mich.; Rottler Bone | 
Bar Co., Inc., Seattle, Wash.; Wm. 
& Harvey Rowland, Inc., Frankford, | 
Philadelphia, Pa.; Russell Mfg. Co. | 
Middletown, Conn.; Sealed Power 
Corp., Muskegon, Mich.; Service 
Spring Co., Indianapolis, Ind.; Serv- | 
ice Station Equipment Co., Con- | 
shohocken, Pa.; Sewall Paint & Var- | 
nish Co., Kansas City. Mo.;/}| 
Sherwin-Williams Co., Cleveland, | 
Ohio; Simmons Mfg. Co., Cleveland, | 
Ohio; Simoniz Co., Chicago, III.; 
SKF Industries, Inc., New York, 
oe A 

Southern Automotive Journal, At- 
lanta, Ga.; Sparks-Withington Co., 
Jackson, Mich.; Spencer-Smith Ma- 
chine Co., Howell, Mich.; Standard 
Motor Products, Inc., Long Island, 
City, N. Y.; Edwin L. Stanton, Inc., 
Los Angeles, Calif.; L. S. Starrett 
‘o., Athol, Mass.; Steeleote Mfg. Co., 
St. Louis, Mo.; Sterling Cable Corp., 
Port Huron, Mich.; Storm Mfg. Co., 


Inc., Minneapolis, Minn.; Stover 
Mfg. & Engine Co., (Automotive 
Div.) Freeport, Ill.; Sunnen Prod- | 
ucts Co., St. Louis, Mo.; Superior | 
Piston Ring Co., Detroit, Mich.; 
Superior Products Co., New York, | 


N. Y.; Thermoid Rubber Co., Tren- | 
ton, N. J.; Thompson Products, Inc., | 
Cleveland, Ohio; Timken _ Roller | 
Bearing Service & Sales Co., Can- 
ton, Ohio; Titeflex Metal Hose Co.,| 
Newark, N. J.; Toledo Steel Products | 
Co., Toledo, Ohio; Trico Products 
Corp., Buffalo, N. Y.; Trindl Corp., 
Aurora, Ill.; Triple-A-Specialty Co., 


Chicago, Ill.; J. A. Tumbler Iabora- | 
tories, Baltimore, Md.; Tung-Sol 
Lamp Wks., Inc., Newark, N. J.; | 


United Motor Service, Inc., Detroit, | 
Mich. 





U. S. Air Compressor Co., Cleve- | 
land, Ohio; U. S. Asbestos Div. of 
Raybestos-Manhattan, Inc., Man-| 
heim, Pa.; U. S. Axle Co., Ince., | 
Pottstown, Pa.; U.S. Electrical Tool 
Co., Cincinnati, Ohio; Unity Mfg.| 
Co. Chicago, IIl.; USL Battery | 
Corp., Niagara Falls, N. Y.; Utica 
Drop Forge & Tool Co., Utica, N. Y.; 


Van Cleef Bros., Chicago, Il.; Van 


Dorn Electric Tool Co., Towson, Md.; | 


Van Norman Machine Tool Co., 
Springfield, Mass.; Vellumoid Co., | 
Greendale, Worcester, Mass.; Victor 
Mfg. & Gasket Co., Chicago, IIl.; 
Walker Mfg. Co., Racine, Wis.; 
Warner Gear Co., Muncie, Ind.; 


Warner-Patterson Co., Chicago, IIl.; 
Watervliet Tool Co., Inc., Albany, 
N. Y.; Weaver Mfg. Co., Springfield, 
Ill.; Westinghouse Lamp Co., New 


York, N. Y.; Whitaker Battery Sup- | 


ply Co., Kansas City, Mo.; Whitney 
Mfg. Co., Hartford, Conn.; Wilken. 
ing Mfg. Co., Philadelphia, Pa.; J. 
H. Williams & Co., New York, N. Y.; 
Wohlert Corp., Lansing, Mich.; “X” 
Laboratories, New York, N. Y.; Zim 
Mfg. Co., Chicago, Il. 


Gasoline Dealers Meet 


In NRA Code Protest 


South Bend, Sept. 7.—Approxi- 
mately one hundred northern 
Indiana independent gasoline and 
oil dealers met here last week to 
protest against the fair practice 
code for the petroleum industry. 

The part of the code which in- 
dependent dealers are protesting 
most is that which prohibits oil 
companies from establishing in- 
dividuals in business and provid- 
ing equipment and properties. 


Governor Signs Bill 


Punishing NRA “Liars” 

Sea Girt, N. J., Sept. 8—Gov- 
ernor Moore has signed the Wol- 
ber bill, which makes it a mis- 
demeanor to display an NRA em- 
blem falsely. 

Col. J. Lester Eisner, State 
NRA chairman, said the signing 
of the bill makes New Jersey the 
first state to take official action 
toward “sharpening the claws of 
the Blue Eagle.” 








Rate Cuts by Railroads 


Washington, Sept. 8.—A strong 
protest against the practice of 
railroads in cutting rates to meet 
or to destroy truck competition, 
when such rates are less than the 
cost of the service rendered, was 
made to Joseph B. Eastman, Fed- 
eral co-ordinator, by a committee 
of ten representing the Federated 
Truck Associations of America. 


Mr. Eastman was told of nu- 
merous instances of competitive 
rate cutting by the railroads 
which, in the opinion of the com- 
mittee, resulted in out-of-pocket 
loss to the railroads. He was also 
informed by members of the 
committee that in their opinion, 
any attempt to fix truck rates 
should not be on a national basis 
but rather by regions, states or 
other areas where similar con- 
ditions affecting truck operating 
costs prevailed. 


Since truck owners are not 


only increasing their cost of oper- 
ation through the adoption of a 
blanket exemption which pro- 
vides for Blue Eagles immedi- 
ately, but also have adopted a 
permanent general code, Mr. 
Eastman was told that the truck 
operating industry felt that it 
was distinctly unfair to have 
their costs increased at a time 
when the railroads were being 
given great latitude by the Inter- 
state Commerce Commission in 
adjusting their rates on short 
notice. 


Oneida Dealers Picnic 


Oneida, N. Y., Sept. 8.—The an- 
nual outing of the Oneida Auto- 
mobile Dealers’ Assn. will be held 
September 12 at Lewis Point. All 
gas station workers, repair men, 
garage mechanics and others as- 
sociated with the automobile in- 
dustry are invited to attend. 








Men, 


Machines, Materials 


Timken and Wisconsin Axles cover all types and sizes, but 
there is only one specification for quality —the finest. 


Flawless materials perfectly machined within the closest 
mechanical limits go into the fabrication of these axles. Their 
design is based on exhaustive study and widely diversified 
experience in the automotive field. And their performance 
is as dependable and predictable as is consistent with any 


product of human hands. 


The complete line of Timken and Wisconsin Axles—front 
and rear; worm, bevel and double-reduction drive — will suit 


any requirements. 





It’s worth your study. 


Of AXLES 


THE TIMKEN-DETROIT AXLE COMPANY 


DETROIT, 


WISCONSIN AXLE COMPANY 


OSHKOSH, WISCONSIN 





and the 


» « 


MICHIGAN 








Hampden County 
Car Salesmen 
Form Association 


Springfield, Mass., Sept. 8.— 
Automobile salesmen of Hamp- 
den county who took initial steps 
toward formation of a labor 
union here under the A. F. of L. 
banner, changed their minds and 
instead formed the Automobile 
Salesmen’s Assn. of Hampden 
County. 


A committee of nine salesmen, 
representing nine different makes 
ot automobiles sold in the county, 
has been instructed to contact 
every other salesman in the 
county selling his particular 
make of automobile. More than 
fifty salesmen are already en- 
rolled. 


The organization elected tem- 
porary officers as follows: Presi- 
dent, Kenneth S. Shepherd; vice- 
president, Charles H. Macaulay; 
secretary, Raymond E. Collins; 
treasurer, Earl S. Craven. 


It is understood that several 
old-line dealers here who heard 
about the organization expressed 
entire approval of it. They took 
the view that with a system of 
limiting membership to _ those 
men who have served at least a 
year as a full-time salesman, as 
is proposed, the fly-by-night 
salesman will be eliminated. 

Salesmen contend that a mini- 
mum wage instead of straight 
commission is necessary for ele- 
vation of the field and that their 
organization is in a position to 
clean house in the automotive 
industry. 


Conn. ADA Membership 
Increasing Rapidly 
Hartford, Sept. 7.—Membership 
of the Connecticut Automobile 
Dealers’ Assn. has increased from 
less than 100 to more than 425 in 
the past eighteen months, and 
there are now twenty-one local 
dealer associations affiliated with 
the state body as compared with 
four a year and a half ago, 
President Arthur A. Nielsen of 


J. P. Nielsen & Sons, Inc., this 


city, has revealed. 


Four independent service men’s | 
associations have already been | 


accepted for membership in the 
state group, and plans are being 
made to include the associations 
of accessory and _ replacement 
parts dealers and finance com- 
panies. The name of the state 


organization is being changed to | 
Trades | 


Connecticut Automotive 
Assn. 

Practically every Connecticut 
city of 25,000 or more population 
now has its own unit, or is rep- 
resented by a county organiza- 
tion. 


Durant Jersey Plant 
To Be Sold Sept. 22 


Elizabeth, Sept. 8.—Sale of the 
plant of the Durant Motor Co. of 
New Jersey, at Newark and 
North Avenues, this city, is to 
take place Sept. 22 under an or- 
der of chancery court in mort- 
gage foreclosure proceedings. 

The sale will include the rights, 
title and interest of the Durant 
Co., New Jersey Terminal and 
Warehouse Corp., Bayway Term- 
inal and Mark A. Sullivan, re- 
ceiver for the Bayway Terminal 
and of the National Newark and 
Essex Banking Company of New- 
ark, as substituted trustee under 
a trust mortgage. 

The property will be sold in 
three parcels, one containing 24.32 
acres, the second 12.19 acres and 
the third 39 acres. All the im- 
provements, including the plant’s 
private railroad right-of-way, are 
part of the offerings. Property 
reserved from the sale consists of 
9.767 acres on Sherman Avenue, 
Alina and Virginia Streets. The 
sale is subject to unpaid taxes 
and liens. 

No bid will be received for less 
than $150,000 and each bidder 
must produce a certified check 
for $25,000. The sale will be held 
on the premises. 
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Outdoor Advertising Code 
Legislates Use of Billboards 


New Personnel 


In Memphis, Tenn. 


Memphis, Sept. 8.—W. P. 
Becker has been appointed whole- 
sale representative of Hartwell 
Motors Co., Memphis Dodge-Ply- 
mouth distributors, R. W. Hart- 
well, president of the company 
announces. 


W. B. Slagle, for sometime man- 
ager of the Ford Motor Co., Mem- 
phis Branch, has been transferred 
to Denver, Colorado, as manager 
of the branch there. His suc- 
cessor is W. F. Duckworth, who 
has been with the Ford organi- 
zation thirteen years, and was 
branch manager at Charlotte for 
three years before coming to 
Memphis. 

J. W. Gilbert has been appointed 
sales manager of the Plymouth 
division of Hartwell Motor Co., 
Memphis distributors for Ply- 
mouth and Dodge. 

B. P. Collins has been ap- 
pointed manager for Montgomery 
Supply Co., C. L. Montgomery is 
president. 


FTAA Appoints 
Legal Aid Group 


Washington, Sept. 7.—Appoint- 
ment of a Legal Advisory Com- 
mittee on federal regulation of 
motor trucks was announced to- 
day by John W. Blood, president 
of the Federated Truck Assns. of 
America, Inc., 


The committee is composed ex- 
clusively of attorneys for truck 
associations who have had long 
experience in handling state reg- 
ulations. They are: E. J. Shover, 
Ohio; Richard Gleaves, Tennes- 
see; E. Smythe Gambrell, Geor- 
gia; Mortimer A. Sullivan, New 
York; A. B. Roehl, California; 
Glen R. Stephens, Wisconsin, and 
W. P. Horton, North Carolina. 


Duo-Motor Inspection 


Concord, Sept. 7.—A _ record 
official inspection of motor cars, 
combined with a “safety drive” 
by the State Motor Vehicle De- 
partment, started September 1. 
This is the first time two such 
general inspections have been 
made in a single year. 





Washington, Sept. 8.—The code 
of the outdoor advertising indus- 
try, now before the National Re- 
covery Administration, gives the 
Nation’s motorists a break they 
have been hoping for years might 
come their way. Going beyond 
the required provisions of hours 
and wages, the code declares: 

“The industry is mindful of the 
interest of the general public in 
roadside conditions, and desires 
that the business of the industry 
as it relates to rural areas will at 
all times be representative of the 
best in the public interest, and to 
that end it declares its policy to 
be: 


“No advertising structure will 
be located or maintained: (a) 
within the right-of-way of any 
highway or public road; (b) upon 
private or public property without 
a lease or consent; (c) upon the 
inside of curves or in the vicinity 
of railroad or railway crossings 





or highway intersections in such 
a manner as to create an ob- 
struction of view constituting a 
hazard to traffic.” 

In a general statement of its 
policy, the industry declares 
boldly its intention to avoid “ob- 
struction of a beautiful vista or 
the panoramic view of natural 
beauty of the landscape.” 


Citizens Patrol 


Hartford, Sept. 8—The forma- 
tion of a “Citizens Volunteer 
Motor Patrol,” with every li- 
censed operator in the state an 
integral part in the enforcement 
activities of the motor vehicle de- 
partment was proposed today in 
a bulletin issued by Colonel 
Michael A. Connor, Commissioner 
of Motor Vehicles for Connecti- 
cut. The purpose is to have each 
motorist report violations on the 
part of other motorists. 


Big, luxurious new model 


at B95 


widens the HUPMOBILE market 


@ Hupmobile Series 321A, 5-passenger Sedan, $895, at the factory (tax and equipment extra) 


NTERING the most value-conscious mar- 
ket of recent years, this roomy, powerful 
Hupmobile at $895 list price is attracting 
a lot of new prospects—creating new busi- 


ness for Hupp dealers. 


Owners of cars at similar prices are wel- 


coming the extra quality Hupmobile now 
offers. Many who were driving small cars 
have seized the opportunity to step up 
their motoring standards. 


Hupmobile Model 


321A has a wheelbase 


of 121 inches...90-horse power motor... 


HUPP MOTOR CAR CORPORATION 


DETROIT, 


fuel economy that smaller cars might envy 


...double-drop X type frame...wide 
seats ... and a body design that has won 10 
major foreign awards for modern styling! 


A car without a single compromise ...a 


car so completely modern—so capable and 
comfortable and well built throughout— 
that the most critical prospects become its 


warmest admirers! 


Attractive Hupmobile territory is available 


—with the fairest franchise a dealer ever 
had. Write for particulars. 


MICHIGAN 





De Soto, Celebrating 5th 
Year, Starts Big Building 


Detroit, Sept. 8—With a record 
of motor car sales by its dealers 
in excess of $250,000,000, the De 
Soto Motor Corp., division of 
Chrysler Motors celebrated its 
fifth birthday this week as Wal- 
ter P. Chrysler, Byron Foy, presi- 
dent of De Soto, L. G. Peed, gen- 
eral sales manager, and other of- 
ficials watched the 250,000 car 
come off the assembly line. 

As a further sign of growth, De 
Soto broke ground for a new ad- 
ministration building and model 
show-room. 

A feature of the building will 
be the “ideal automobile show- 


room.” The front of the show 
room will be completely of glass. 
It will be air-conditioned, and 
have special facilities for visiting 
dealers. 

“These five years have wrought 
many changes,” Byron Foy, De 
Soto’s president, declared. “In- 
creased volume and one of the 
most modern factories in the 
automobile industry enable De 
Soto to produce a car today that 
costs twelve per cent less than 
the original De Soto, yet repre- 
sents almost fifty per cent more 
style and performance.” 





August Active 
In Chattanooga 


Chattanooga, Sept. 8.—Dealers 
report that sales for August 
topped any previous month since 
April, 1931. 

Emmett Newton, head of New- 
ton Chevrolet Co., says that his 
agency sold fifty-one new cars in 
August, an increase of more than 
300 per cent over the same month 
last year. W. T. Rice, vice-presi- 
dent of Rice Bros. Chevrolet Co., 
reported the sale of forty-four 
new units, as compared with 
eight for August, 1932. 

H. H. McCutchan, vice-presi- 
dent and general manager of 
Chattanooga Motors, Inc., Buick- 
Pontiac dealership, said that his 
August business represented an 
increase of about 300 per cent 
over the same month last year. 
W. O. Phillips, head of the 
Phillips Auto Co., Chrysler-Plym- 
outh dealer, said business was 
twice as good in August as in any 
preceding month this year. 

D. S. Etheridge, president of 
D. S. Etheridge Co., Ford dealer, 
reported that August sales topped 
those of any previous month since 
1929. Seventy-five new Ford V-8’s 
were sold. 


Weissman Motor Sales 


Take New Territory 


Indianapolis, Ind., Sept. 8.— 
Louis Weissman and Emil Man- 
tel, who since organizing the 
Weissman Motor Sales, Inc., 2421 
East Washington St., five months 
ago, have fulfilled a year’s con- 
tract with Dodge Brothers in the 
mumber of new units delivered, 
have purchased the business of 
the Dodge distributor at Terre 
Haute and contracted with the 
factory for the Vigo County 
territory. 

D. H. Moffett, former Indian- 
apolis automobile executive, has 
been engaged to operate the new 
business which will be opened as 
soon as affairs can be arranged, 
it was announced at Weissman 
headquarters here. 


Truckmen Organize 

New Haven, Sept. 7.—Sharp 
Mossup, Bridgeport truck opera- 
tor, was elected president of the 
Dump Truck Owners’ Assn. of 
Connecticut, at the organization 
meeting here. I. Goldstein, of 
New Haven, is secretary and H. 
Bowman, also of this city, treas- 
urer. Seventy concerns are rep- 
resented in the association. 


Ninety Per Cent Coded 

North Bergen, Sept. 8.—Ninety 
per cent of the automobile body 
rebuilders of Hudson county have 
enrolled under the NRA Blue 
Eagle banner, according to a re- 
port made at a meeting of the 
Hudson County Body Rebuilders 
Assn. at headquarters in North 
Bergen by Oscar H. Fox, presi- 
dent. 


Fisk Rubber Workers 


Increased by 400% 


Chicopee Falls, Mass., Sept. 8. 
—The Fisk Rubber Corp. reports 
an increase in employes through- 
out the country of 2,736 since 
April 1, a gain of 400 per cent. 





Herrington Reports 
Foreign Improvement 


Indianapolis, Sept. 8.—Return- 
ing from a six-weeks trip abroad, 
A. W. Herrington, president of 
the Marmon-Herrington Co., Inc., | 
reports a definite improvement in 
world-wide economic conditions 
which is. being’ reflected in 
greater interest in American-built 
products. | 

Herrington’s trip was made for | 
the purpose of introducing to the | 
European market the new “A” 
series of all-wheel-drive motor 
trucks recently announced by his | 
company. 


Graham is Host 
To Old Neighbors 


Indianapolis, Sept. 8.—Robert 
C. Graham, vice-president of the | 





Graham Paige Motor Corp., was | 
host to thousands of his former | 
neighbors at Washington, Ind., | 
during the four-day program of | 
his annual fair held on his es- | 
tate near that city this week. | 

Associated with Washington 
business leaders, Mr. Graham an- | 


nually conducts a free exposition. | Motor Car Co., local Dodge and M 


Walter P. Chrysler, president of 


the Chrysler Motors Corp. breaks 


ground for the new $350,000 administration building to meet the 


increased production needs of De Soto and Chrysler units. 


Byron 


C. Foy, president of De Soto, is standing to the right of Mr. Chrysler, 
with hat in hand. 


Borg-Warner To Be Hosts 


To Garage Men at Fair 
Chicago, Sept. 7.—From Oc- 
tober 28 to November 3, during 
the Automotive Service Industries 
Show, Borg-Warner Corp. will be 
host to thousands of automobile 
men at its two exhibits. One is 
in the Travel and ‘Transport 


| Building at A Century of Pro- 
gress, and the other is the display | 
|at the parts show in the Mer-| 


chandise Mart. 
Since the trade show is being 
held in Chicago this year, A. C. 


Darling, vice-president and gen-| 
eral manager of the Borg-Warner | 


Service Parts Co. expects 
record turnout of jobbers 
Borg-Warner products. 


Open New Branch 
Spartanburg, Sept. 7.—City 


ai 
of | 


Griffiths Is Winner 


Toronto, Sept. 7 (UTPS).— 
Charles J. Griffiths, salesman for 
Hall Motors, 51 Vaughan Road, 
Toronto, is the winner of the all- 
Ontario salesmanship contest for 
Chrysler and Plymouth units sold 
during the first six months of 
this year. J. C. Hawkey, another 
Toronto salesman, with the On- 
tario Automobile Co., 18 Bloor 
Street., East, won the first prize 
|for volume, measured in dollars, 
he being $184 ahead of Mr. 
Griffiths, who, however, sold the 
| most cars. Both men win master 
isalesmen’s gold badges and 
| leather traveling cases. 


Name New Reo Dealer 

Akron, Sept. 8.—Appointment of 
| the Reo Motor Sales Co., 281 East 

arket St., with Lucius B. Lyman 


One of the chief attractions is| Plymouth dealers, has opened a|@S general manager, as Reo dis- 
night horse racing on a lighted| branch dealership at Union, S. C.,|tributors for Akron and district, 


half-mile track. 


|in the Green Building. 


has been announced. 


Rubber Code Men 
Meet to Improve 


Original Draft 


New York, Sept. 7—Members 
of the code authority of the rub- 
ber industry are continuing a 
series of meetings this week to 
eliminate the shortcomings of the 
first code drafted which proved 
unsatisfactory to both the Recov- 
ery Administration and the in- 
dustry. Among features under 
discussion are limitation of pro- 
duction of tires, both as to types 
and actual volume. 

One proposal considered was 
that each manufacturer be per- 
mitted no greater percentage of 
the tire business than it had the 
year before except that a margin 
of two and a half per cent would 
be allowed for errors. Beyond 
that the manufacturer would be 
fined twenty-five cents a pound 
for all surplus business. 

At offices of the Rubber Manu- 
facturers’ Assn. it was said no 
definite action has been taken on 
any of the proposals and that 
further meetings may take sev- 
eral weeks before a code of prac- 
tices generally favored can be 
adopted. 

Members of the code authority 
are Paul W. Litchfield, Goodyear; 
H. S. Firestone, Firestone; J. D. 
Tew, Goodrich; William O'Neil, 
General; W. H. Lalley, Kelley- 
Springfield; Charles Borland, Mo- 
hawk; C. C. Gates, Gates; and 
Irving Eisbruch, McClaren. 


Dealers in BOP Zone 


Addressed by Blees 
Charlotte, N. C., Sept. 8.—Deal- 
ers of the newly organized 
Charlotte zone of the BOP sales 
organization including Cadillac 
and La Salle dealers, heard W. 
A. Blees, general manager of the 
BOP Sales Co., of Detroit, on 
improved business conditions 
throughout the country. 
Over 300 dealers representing 
the Carolinas were present at 
the meeting. 


LATEST CUMULATIVE NEW PASSENGER CAR 


These comparative figures, showing the number of new automobiles registered in each state during the preced- 
ing month are published in Automotive Daily News immediately upon release by R. L. Polk & Co. twice weekly. 
All figures are supplied by R. L. Polk & Co. except Illinois and New Jersey. 
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Cadillac Sales 
In August 41.7% 
Above August ’32 


Detroit, Sept. 8.—For the third 
consecutive month Cadillac de- 
liveries have been well ahead of 
the corresponding month of 1932. 
August deliveries were 21.8 per 
cent better than August of 1932 
and the fact that the last ten 
days of August were 41.7 per cent 
better than the same period of 
August, 1932, indicates a con- 
tinuation of better business into 
the fall months. 

Production in August was con- 
sistent with deliveries, enabling 
Cadillac dealers to continue with 
well balanced new car stocks. 

Although new car deliveries have 
been much higher than last year 
for the past three months, used 
car stocks in the hands of dealers 
have been well below the same 
period of 1932, and at the end of 
August were only sixty per cent 
of what they were August 31, 
1932. 





Denver City Fathers 


Order Sunday Closing 


Denver, Colo., Sept. 8 —City 
council last night passed an ordi- 
nance on first reading requiring 
every new and used car dealer 
in Denver to close on Sundays 
and national holidays. The ordi- 
nance was introduced after sev- 
enty-six new and used car deal- 
ers of the city had signed a peti- 
tion asking the city council to 
take action against business on 
Sundays and holidays. M. B. 
Mahoney, president of the Den- 
ver Automobile Dealers associa- 
tion, spoke in behalf of the ordi- 
nance pointing out that under 
the present arrangement, due to 
keen competition, dealers could 
not afford to take time off on 
Sundays. 

Violations of the ordinance are 
punishable with a fine of not less 
than $100 and not more than $300. 
The ordinance does not pertain 
to used parts dealers. 
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New York Dealers Return 
To Work After Holiday 





Robert C. Graham, executive vice-president, signing the Graham- 
Page Motors Corp. assent to the code of the automobile industry as 


A. I. Philp, vice-president and general sales manager, looks on. 


De Soto Dealers Set New 
Record for Week’s Sales 


Detroit, Sept. 8.—Sales by De 
Soto dealers during the week 
ended September 2 broke all rec- 
ords, L. G. Peed, general sales 
manager of the De Soto Motor 
Corp., reports. 

During this 
week 3,358 De Soto and Plymouth 
cars were delivered by De Soto 
dealers. This is a gain of 16.8 
per cent over the previous week 
and 299 per cent over the same 
week of last year. 

Used car sales during the week 
also broke all records. 


Appointed Manager 
Memphis, Sept. 8.—Ben P. Col- 


lins has been appointed manager | 


record-breaking | 





of the new Montgomery Auto| 


Supply Co. 





Best Month Yet 


Knoxville, Sept. 8.-The B. and 
B. Chevrolet Co., headed by H. C. 
Buchanan, reports that August 
volume was greater than that of 
any other month of the year. 


In the table showing the 
complete registrations by 
makes and states for July 
which appeared in the Sep- 
tember 2 issue, the total 
lines for the _ individual 
makes of cars were incor- 
rect, although the total 
lines for the groups were 
complete. The correct to- 
tals for the months are 
shown in the month by 
month listing at the bottom 
of this page. 





New York, Sept. 8.—Labor Day 
in the New York metropolitan 
territory is sounding a tocsin to 
the automobile fraternity to get 
out and work. Dealers have been 
taking it fairly easy during Aug- 
ust, many of them getting away 
for short vacations and giving the 
sales force some time out for 
play. Despite this relaxation in 
selling effort, sales for the month 
will run well ahead of August 
last year, possibly by as much as 
forty per cent. 

Registration figures for the 
first half of the month as released 
by the Sherlock & Arnold organi- 
zation, show a passenger car to- 
tal of 4,939, which compares with 
a 3,551 total in the 1932 period, 
an increase of 1,388. There is a 


New Departure Co. 


Resumes Welfare Plan 


Bristol, Conn., Sept. 8.— The 
New Departure Manufacturing 
Company has announced resump- 
tion of the General Motors In- 
vestment and Savings Plan which 
was discontinued more than a 
year ago and the inauguration of 
the New Departure Employes’ 
Mutual Aid Assn. 

The association will be entirely 
employe- managed but will be 
aided by the New Departure com- 
pany. The company will pay into 
the association an amount equal 
to that of the dues of the mem- 
bers of the association. 

Amounts deposited will be in 
multiples of $5 and the maximum 
for 1933 will be $125, the plan 
having five-twelfths of a year to 
run until January 1, 1934. 


Salesmen Organize 
Miami, Sept. 8—Miami Automo- 
bile Salesmen’s Assn. has just 
been organized here. James L. 
Rossignol, of Dade Motor Sales 





Co., was elected president. 





REGISTRATIONS BY STATES, AUGUST, 1933-32 


The complete cumulative figures will appear every Saturday, until all 48 states or complete United States totals 


for the month have 
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seasonal falling off from July, 
which showed a registration of 
6,180 for the first half month. 


Business is continuing to show 
improvement for two reasons: 
buyers are more confident of 
future conditions and salesmen 
are increasing their efforts as 
they find buyer reluctance di- 
minishing. Dealer opinion is 
that most of the buying is com- 
ing from persons who could have 
bought during the past two years 
but have been over-cautious. 
Good general business conditions 
in the fall are seen bringing many 
hundreds more of the conserva- 
tive folk back into the market, 
in response to confident selling 
effort. 


<< $ 2 30 
a day at 
the Book:-Cadillae 


ecoe YOure erazy?t”’ 














“That's all I paid. 
And what a room 
I got?!°°’ 


“Tt was a peach of a room, 
Bill. The softest bed I ever 
slept on. A bath of my own 
—tub, shower, circulating 
ice water—all the conven- 
iences you can think of. 
And $2.50 a day is every 


cent it cost me. 


“The food is just as rea- 
sonable. Four excellent 
restaurants to choose from. 
A wonderful dinner served 
for as little as 75c. Tea 
Room. Finest cooking in 


Detroit.” 

* * 
Bill’s hard-boiled about hotels. 
Expects a lot for his money. But 
when he saw the room they gave 
him at the Book-Cadillac that 
night, he let out a long whistle. 
Then said, “All this for $2.50. 
Boy, they’ve got the other hotels 
beat a mile.” 

* 


1200 ROOMS—$2.50 UP 
HOTEL 


Book-Cadillac 


DETROIT 


Directed by Ralph Hitz 
J. E. Frawley, Manager 


Hotel New Yorker, Hotel Lexington, New York City, 
Ritz Carlton, Atlantic City, Van Cleve, Dayton, and 


Netherland Plaza, Cincinnati. 


Also under Ralph Hitz Direction 
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Code Offers 
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» Strict Adherence to N.A.D.A 


Solution to 


Many Dealer Problems 


By E. M. 


ETTERS coming in from 

dealers indicate that there is 
still a lot of missionary work to 
be done on the code. I have sug- 
gested to many that the best way 
to get a fuller understanding of 
the various points of the code is 
for both the dealer and the sales- 
manager to sit down and read it 
together, particularly the sections 
devoted to the explanations of 
the “unfair practices.” It also 
would not be amiss for the sales- 
manager to read the articles of 
faith in the NRA and the NADA 
to the men at the morning sales- 
meeting. 

* * * 


SOME of the letters express 
uncertainty as to just when the 
new deal begins. The code as yet 
has not been presented but that 
should not deter any dealer from 
starting in right now to get his 
house in order. Under the code, 
automobiles, trucks and access- 
ories must be sold at the factory 
list price, plus the proper charges 
for taxes and handling. While 
there are some who contend that 
the NADA code does not become 
the law until signed by the presi- 
dent, the intent is there just the 
same and it will be only a matter 
of a few weeks before it is actu- 
ally the law of the industry. 
Therefore dealers can start shap- 
ing their selling programs im- 
mediately. It is a case of the old 
order changeth and the benefits 
are many. 

* ~ 7 


SOME DEALERS will have dif- 
ficulty in abiding by the new 
rules of selling. It will take a 
long time to teach the old dogs 
the new tricks, but we know of | 
no class of men who can change | 
more quickly than the automobile | 
dealers. Just two or three deals| 
made on the right basis, the ba-| 
sis of sticking to the list price,’ 
buying in the used car and get- | 
ting rid of that with a minimum | 
loss will convince the dealer that | 
it can be done. All it takes is a | 
taste of real profits and the trick | 
is done. Just one caution is| 
needed. Dealers should not be | 
misled by what the buyer says. | 
Sales should be made on the mer- | 
its of the car and what the dealer | 
can and will do for the owner | 
after he becomes a customer. 





* * * 


THE SALESMAN, too, is com- 
ing into his own. The new sales 
programs with a fixed price on 
the new car and a standardized 
procedure for “taking in” the 
used car will mean a greater 
spread for the salesman particu- 
larly for the one who fights for 
the bigger commission, which 
means taking in the used car at} 
a price which will permit him to| 
sell it quickly. Such salesmen 
are going to get the big pay| 
checks when the deals are com-| 
pleted. 





* 





* 


THE NEW compensation plan 
which ADN mentioned in this| 
column last week certainly will 
be a help for both the dealer and 
the salesman. There is a better 
break for the salesman who 
makes a complete transaction, 
which includes the sale of the 
new car and the disposal of the 
used car, than on any plan that 


Through error the table 
shown in the issue of Aug- 
ust 26, and labeled com- 
plete six months new com- 
mercial car registration 
showed the totals for the 
month of June only. While 
this was obvious to readers 
familiar with the truck in- 
dustry we are pleased to 
print the corrected’ six 
months table as shown on 
the opposite page. 





LUBECK 


I know. Several dealers who 
have benefited by this plan to the 
extent that they have shown 
profits all through the bad per- 
iods of the past few years. One 
dealer tells me that in August he 
put fifty-eight new cars on the 
streets and 106 used cars and will 
show a greater profit for the 
month than at any time since 
1928. Last year in August he 
managed to get by with thirty- 
seven cars and at the same time 
loaded himself up with used cars 
to the extent that he had to hold 
an auction, by which he lost 
money. 
~*~ * * 


ONE OF the dealers greatest 
troubles with salesmen is lack of 


‘ku. old five per cent or six per 
cent base has been the sales 
plank. To this there has been 
the usual five per cent on the 
next of the used car sale. In 
all, the salesman hasn’t had a 
good break when he handled the 
entire deal because the used car 
has been sold on the basis of 
what the buyer offered, which is 
usually a price far below what 
the car was taken in for. For 
example, the new car was sold on 
a $500 list base. The used car 
was taken in at $200. The sales- 
man got six per cent, or $18 on 
the difference. Suppose that he 
sold the used car as the buyer’s 
offer of $150, which was about 
the best that could be expected. 
On this deal the salesman got 
five per cent, or $7.50. He gota 
total of $25.50. Yet had he com- 
pleted the deal himself on the 
basis of no trade in he would 
have received $30 in all. 


* * *& 


ON THE NEW plan which will 
be welcomed by every dealer in 
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,| iar no feae't cies" att |\Graham Reports Aug. Sales 


Greatest in Past Three Years 


Detroit, Sept. 9.— The largest 
August business in three years 
was reported today by Robert C. 
Graham, executive vice-president 
of the Graham- Paige Motors 
Corp. 

Graham shipments reached the 
largest volume in three years. 
Export business showed a marked 
increase, while retail deliveries of 
Graham cars in Wayne County 
(Detroit), the infallible’ sales 


barometer of the motor car indus- 





sion is slightly higher than we 
have just shown. But I do not 
feel that any dealer will object to 
paying the increased commission 
if he knows that his men will 
make better deals and that the 
used cars will receive greater at- 
tention from the salesmen. Under 
this plan it is decidedly to sales- 
men’s advantage to move the cars 
on the basis of a lower take-in 


try, were more than double those 
of July, Mr. Graham said. 
Factory shipments during the 
month totaled 1,254 cars, the third 
largest total for the year to date. 
The total was virtually twenty per 
cent greater than the 1,053 cars 
shipped in August, 1932, and al- 
most seventy per cent more than 
the 744 cars shipped in August, 
1931. Export shipments were 
sixty-eight per cent in excess of 
those in August last year, indicat- 
ing a marked improvement in 
Graham business abroad. 
“Normally, August is a month 
of diminishing volume for the 
automotive industry,” said Mr. 
Graham. “The past month, how- 
ever, reversed the usual trend in 
a most encouraging manner. 
There is no denying the fact that 
national recovery is well under 
way and the record in August 
augurs well for our business dur- 















co-operation. Very few dealers| the country the rate of commis-| price plus reconditioning. ing the balance of the year.” 


OUR DEALERS SAY—THEY ARE 


FEDERAL’S GREATEST TRUCKS 
—AND SALES PROVE IT 


These new models are truly Federal’s greatest achievement in over 23 years of 
truck building experience. They are designed to give superior performance 
and lasting good service. This is evidenced in the powerful 6-cylinder, 
7-bearing truck engines and many other modern mechanical features. 




























TRULY 
aE. e118 


TRUCKS 


at- 
POPULAR 


PRICES 


MODEL 15: 228 cubic inch engine. Wheelbases, 
137” ,153” ,162”, 174” . Chassis weight, (std. short 
wheelbase ), 3500 Ibs. 


Federal’s attractive style with slanting V-type chrome-plated radiator, 
chrome-plated headlights and twin horns, chrome-plated front bump- 
er, streamline hood and cowl, wide sweeping fenders and low chassis 
lines, has set a new standard of modern truck beauty. 


It is a significant fact that since these new models were intro- 
duced, Federal sales have increased by leaps and bounds. Yet 
it is only natural that trucks so beautiful in appearance, so 
outstanding in mechanical construction and so reason- 
ably priced should enjoy 
the preference of truck buy- 
ers everywhere. 







































Why not investigate the 
profitable Federal franchise? 
We will send you complete 
data without obligation. 












































FEDERAL 
MOTOR TRUCK 
COMPANY 
MODEL 20: 263 cubic inch engine. Wheelbases, 
DETROIT, 137”, 153”, ere = ee eae cae 
MICH. 





























MODEL 26: 282 cubie inch engine. Wheelbases, 
137” 153” 162” 174”, 187” 201”. Chassis weight, 
(std. short wheelbase ) 4500ibs 
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Comfort and Safety, Feature 


Interior shades in the rear compartment of the new Packards afford 
restful riding on sunny days. 


A series of dials with radio control in the center of the cluster gives 
a very pleasing effect to the new Packard instrument panel 
Mis 


New Packards Stimulate 


Demand in Higher Bracket 


(Continued from Page 1) 


two demonstrators, which they|them back. An instance of this 


drove back to Sioux Falls. No 
sooner had they reached home 
than they had to turn over the 
demonstrators to insistent cus- 
tomers. They flew here to get a 
couple more demonstrators. A 
wire received today advised that 
these demonstrators also had to 
be turned over to customers. 
From the evidence in hand 


is found in the report from Bal- 
timore, where Dick Webster 
crack salesman, sold four of the 
1934 models to one man. 

As announced in Automotive 
Daily News, Sept. 6, the new 
Packard line has eight chassis, 
forty-one body models in thir- 
teen different types and three en- | 
gines—two_ eight-cylinder-in-line 


motors and a twelve-cylinder en- | 
gine for the super-luxurious head | 
of the lines, the big Packard 
twelve. Prices are approximately 
ten per cent higher than the old 


there is every reason to believe 
that Packard is reaching the 
high-priced market with its new 
models at a psychological mo- 
ment. Whereas during the height 
of the depression there was a_/| line. 

marked tendency on the part of| One of the outstanding me-| 
owners of big cars to retrench| chanical improvements is a new 
and buy lower priced stuff, now| oiling system for the eight-cylin- 
it is clearly apparent that|der motors. All oil in the new| 
changed conditions are bringing| engines is filtered and cooled be- 


Lee OA he alain 


as eS 2s 


New Packard Oil conditioning unit. 


fore going to the bearings, 
through operation of a new oil 
conditioner. In cold weather the 
oil also is warmed quickly. 

Exterior appearance of the new 
car is characteristically Packard. 
Fenders, however, are deeper and 
carry the curve of the wheels. 
Around the edges of the fenders 
is rolled a deep hidden gutter 
which carries any water thrown 
up from the pavement by the 
wheels, preventing it from being 
blown back along the sides of the 
car. Recessed plates in the rear 
fenders catch stones cast up by 
the tires from gravel roads. The 
new models are completely en- 
gineered for the installation of 
radio sets. 

Cove ceilings, three built-in 
smoking sets, improved uphol- 
stering treatment, chromium 
screens for the cowl ventilators 
and many other improvements in 
details add much to the interior 
appearance of the cars. Seat 
backs, orthopedically correct to 
give ease and comfort, have been 
made higher to lend full support 
to the shoulders. Ventilating 
windows are adjustable to suit all 
conditions of driving. 

Other improvements in the new 
Packards would make a long list. 
Just a few follow: a new easier 
steering system; new and larger 
clutch which requires a pressure 
of from only twenty-three to 
twenty-eight pounds; roller bear- 
ing universal joints with sealed 
lubrication, positive and auto- 
matically lubricated clutch throw- 


|out bearing permanently sealed 


against dirt; new type running 
boards and bumpers; new radi- 
ator filler caps; new louvre door 
handles; a new accelerator pedal; 
new type exhaust muffler system 
tuned, like the tuning of an organ 
pipe, to reduce noise to a mini- 


and warning stop light; double 
trumpet horns with new relay 
switch for more positive opera- 
tion; concealed type curtain roll- 
ers and babbitted steel back cam- 
shaft bearings. 

Such important Packard fea- 
tures as automatic chassis lubri- 
|eation; angle set rear axles with 
| quiet hypoid gears; synchromesh 
| transmissions, quiet in all three 
| speeds; power brakes, adjustable 
at the dash for any desired foot 
pressure; adjustable sun 





well 
these 


as 
in 


nator and many others 
known are found also 
latest Packards. 


Johnson Awaits 
Public Reaction 


To Ford Stand 


(Continued from Page 1) 
sibly protracted legal procedure 
and for which adequate grounds 
do not exist at the moment. 


A more overt challenge on the | 
part of Ford than that repre-| 


sented in his refusal to sign the 
code, or the certificate of compli- 
ance with its terms which would 
bring the company within the 


Blue Eagle ranks, will be awaited. | 
recognizes | 
It feels | 


The administration 
that it may never come. 
more than reasonably 
that Ford will 
hours and pay schedules of the 
code. There is also doubt that 


certain 


his position with respect to em-| 
be found | 


ployment policy will 
legally assailable under the terms 
of the law. 

And so, keeping a close eye 
upon developments, the adminis- 
tration is leaving the next imme- 
diate steps to Ford and the gen- 
eral public. 

The government, itself, is ope- 
rating under the NRA consumer 
banner and already has enunci- 


ated its policy of patronizing only | 


who are 
several 


those manufacturers 
code signers. Already 
states have adopted the 


policy and others are expected to 


do likewise. 


d in 


2) 


mum; a combination tail, backing | 
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1934. Packards 


A finger-tip control provides swift and easy adjustment of the driver’s 
seat in the new Packard. 


| ducts, government agencies have | 
|“cracked down” on the company | 
| in the sense that Johnson says 
| he meant when he referred to the 
public taking disciplinary meas- | 
| ures against the manufacturer. 
| The decision to step aside tem- 
| porarily and let the effect of pub- 
| lic opinion manifest itself does 


Gas Tax Revenues Up 

Indianapolis, Sept. 8—August 
gasoline tax collections in the 
state of Indiana increased $102,- 
288.34 over the same month of a 
year ago, according to the state 
| collection department. Collec- 
|tions for August this year 


visors; | 
shimmy and wheel tramp elimi- | 


|not mean that the administration 
|has abandoned hope that the 
|Ford Motor Co. will “play ball” 
under the recovery rules. Despite 
the passage of the technical dead- 
line for conformity with the 
agreement last Tuesday, the way 
still is wide open for Ford to get 
under the banner. 


amounted to $1,585,111.76, covering 

|sales made in July. Gasoline 
| sales reported in August indicated 
|that the September collections 
| would outstrip those of last Sep- 
tember. Sales of 39,613,670 gal- 
| lons were reported as compared 
with 37,114,955, an increase of 
2,498,675 gallons. 


conform to the} 


same | 


DeWITT OPERATED HOTELS 
ARE LOCATED IN THE HEART 
OF THEIR RESPECTIVE CITIES 


© The HOLLENDEN 


1050 ROOMS ALL WITH BATH 
RADIO IN EVERY ROOM 


Ln Ot 
6 The LA SALLE 


1000 ROOMS, ALL WITH BATH 
“IN THE HEART OF THE LOOP” 

4 fh oh t, 
@ The NEILHOUSE 
650 ROOMS. ALL WITH BATH 
RADIO IN EVERY ROOM 

Ih Ct. ate 

@ The MAYFLOWER 
450 ROOMS. ALL WITH BATH 
RADIO IN EVERY ROOM 


feature: UNUSUALLY COMFORT: 
ABLE ROOMS, THE FINEST OF 
FOODS AND RATES STARTING AT 





$250 SINGLE, $3.50 DOUBLE 


In thus blacklisting Ford pro- | 





Chry sler-G. M. 
Diaive} in Week; 


Prices Important| 


By C. J. ALEXANDER 


New York, Sept. 8.— Common 
stocks of the General Motors and 
Chrysler corporations this week 
continued to be the most actively 
traded shares on the New York 
Stock Exchange. Heavy trading 
also was the rule in a number of 
other automobile securities, al- 
though volume for the market as 
a whole for the full week was 
not unusually large. 

The course of the motors group 
for the week was erratic, with 
these shares showing more of a 
tendency to give way sharply 
during weak spells than had been 
the case all summer. However, 
the inclination to rally impres- 
sively in periods of market 
strength still was evident, with 
the result that the motors as a 
whole held their own. 


Outlook Important 

Indications are that from now 
on the course of prices of securi- 
ties of the motor vehicle and 
parts and equipment manufactur- 
ers will depend largely on the 
outlook for business in 1934 
rather than on what is in store 
for the rest of this year. So far 
current production and sales have 
been closely watched for “go” 
and “stop” signals. With a com- 
paratively good 1933 assured and 
it having been pretty well estab- 
lished that this will be a 2,000,000 
production year, interest natural- 
ly is veering toward 1934. 

Strenuous efforts are being 
made by Wall Street investment 
and brokerage houses to learn as 
much about the plans of the vari- 
ous units of the industry for next 
year as possible. 
than ordinary expenditures of 
time and money are being made 
to obtain this information. 

Peeping Toms Busy 

With motor stocks having defi- 
nitely returned this summer to 
the investment picture, leading 
banking and brokerage concerns 
are understood to be sending 
representatives to Detroit to “see 
what they can see.” This is un- 
usual for this time of year, it not 
being an uncommon practice for 
Wall Street to send its delegates 
to Detroit at the opening of the 
active season in the spring. 

One of the large statistical or- 
ganizations this week included 
Nash Motors Co. among a list of 
nine “high grade common stocks 
which still are available on at- 
tractive yield bases.” Nash has 
shown for the past week or so a 
definite tendency to rally with 
any encouragement at all from 
the market in general. 

Nash resumed dividend pay- 
ments recently on an annual basis 
of $1 and its last quarterly report 
showed cash and marketable 
securities on hand totaling $31,- 
800,000. This amounted to more 
than $12 a share in cash and 
marketables, or about half of the 
current market price of the stock. 


Price Rumors 

Announcement by the Packard 
Motor Car Co. of its 1934 models 
at higher prices revived talk here 
of generally higher listings for 
passenger automobiles for next 
year. The Packard increase on 
its eight-cylinder lines was 
around ten per cent. The feeling 
in financial circles is that a rise 
of this size for the entire indus- 
try would be justified, it being 
well known that the manufactur- 
ers have operated on exceedingly 
small profit margins in recent 
years. Not much objection is 
anticipated in the event of a 
general price rise. 

Reports of seasonal decreases 
in automobile production came in 
for considerable comment in Wall 
Street this week. In most quart- 
ers, however, allowance was made 
for the fact that the decline was 
only seasonal and had been long 
delayed. Elsewhere, as always, 





In fact, more | denied, however... . 





AUTOMOTIVE’ DAILY NEWS, SATURDAY, SEPTEMBER 9, 1933 


‘Motor Share Trend Hinges on 1934 Outlook 


were heard adverse comments 
which seemed to be based on the 
assumption that motor vehicle 
production should keep going up 
all the time, without regard to 
seasonal influences. 


Preferred Active 

Investment houses recently 
have shown some interest in pre- 
ferred stocks as possible oppor- 
tunities for both safety and 
income and the $5 _ preferred 
shares of the General Motors 
Corp. has been the subject of 
some study. There is no funded 
indebtedness ahead of this pre- 
ferred issue and the amount out- 
standing is not great, totaling 
1,875,366 shares out of an author- 
ized issue of 6,000,000 shares of 
no par value. The annual divi- 
dend requirement is between 
$9,000,000 and $10,000,000, not a 
great deal for a corporation the 
size of General Motors. 

G. M. preferred is selling on 
the New York Stock Exchange at 
around $90 a share, as against a 
high for the year of $95 and a 
low of $65.50. The yield at the 
current price is about 5.5 per 
cent. 





Here and There 


Talk is that Libbey-Owens-Ford 
Glass Co’s. stock will be placed 
on a $1 annual dividend basis | 
soon. ... Earnings of this com- 
pany said to continue at a satis- 
factory level. . . Assets of 
Willys-Overland Co. declared by 
receivers to be more than suffici- 
ent to cover $2,000,000 in bonded 
indebtedness. Receiver of 
Ajax Rubber Co. seeks postpone- 
ment of payment of about $100,000 
in city and county taxes. a5 
Pierce-Arrow’ stockholders’ will 
vote next Friday on recapitaliza- 
tion plan. . . . Cord Corp. now 
interested in all forms of trans- 
portation but railways and rumor 
has connected E. L. Cord with 
the rails. ... Rumor was officially 
Cord is one 
of the most talked about men in 
financial circles these days. 

Security holders in automobile 
companies are watching petrol- 








Last Minute Wall Street Wires 


From CONRAD ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York, Sept. 8, 3:10 P.M.—Motor shares today were 
firm under good support on the New York Stock Ex- 


change. 


Auburn was more active than usual, 


and 


showed strength on the announcement of the regular 
dividend. Trading in motors as a group was light. The 


oils were strong choices. 


eum situation closely. . . . Some 
concern is shown over the higher 
oil prices but it is pointed out 
that the government is ready to 
step in and fix prices if they be- 
come unreasonably high. . 
Hupp Motor Car Corp. continues 
to reduce its operating loss and 
the deficit, after charges, for the 
third quarter of this year is ex- 
pected to be only about a fourth 
of the $1,925,000 loss in the like 
period of last year. . Report 
of Studebaker Corp. for second 
quarter, showing a profit, has 
been the source of favorable 
comment. . Studebaker com- 
mon now selling at above $6 a 
share, in comparison with a low 
of $1.50 for the year. 


Favorable comment as to out- 
look for Hudson Motor Car Co. 
is heard in Wall Street. ... Eaton 
Manufacturing Co.’s. earnings for 
the full year estimated at eighty- 
five cents a share in one broker- 
age house. . . . List of preferred 
stocks selling to yield five per 
cent or more, issued by a financial 
concern, did not contain any 
motor company securities. 
Preferred stock in the automobile 
industry is notable for its ab- 
sence and what there is is so well 
supported by earnings that it is 
priced high. .. . Bonded indebted- 
ness also is so small as to be 
practically negligible. 

Timken Roller Bearing opera- 


tions for third quarter have 
continued to be profitable. . 

This company had cash and 
equivalent amounting to about 
$14,000,000 as of April 30. 
There is no funded debt and 
only one class of stock... . Rail- 
way Age in survey of use of motor 
coaches by the railroads of the 
country reaches conclusion that 
they have increased travel on 
steam lines by opening up new 
territories not reached by the 
rails. Idea is that people 
travel by train to points from 


which they can continue by bus. 


Hall Manufacturing 
To Increase Capital 
Toledo, Sept. 8.— Having re- 
ceived many large _ contracts, 
Ernest A. Hall, president of the 
Hall Mfg. Co., announced this 
week that his company will in- 
crease capital and manufacturing 
— 


Auburn Di ited 


New York, Sept. 8.— Auburn 
Automobile Co. announced declar- 


ation by the board of directors of | 
a dividend of fifty cents (50c) per | 


share in cash, payable October 2, 
1933, to stockholders of record at 
the close of business September 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, SEPTEMBER 8, 1933 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


NEW YORK 


Allis Chalmers Mfg. 
American C. & F. 
American Chain 
American La Fr 
American Woolen 
Auburn Auto (2) 
Bendix Aviation 
Bohn, A. & B. 
Borg-Warner 
Briggs Mfg. 

Budd Mfg. Co., E 
Budd Wheel Co. 
Chic. Yellow Cab (1) 
Chrysler 

Collins & Aikman 
Commercial Credit 
Com. Credit A 
Commercial Inv. T 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright, A 
Du Pont De Nemours 
Eaton Mfg. 


Electric Auto-Lite .......... 
Electric Storage Battery .... 


Evans Products 
Federal Motor 
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Gabriel Co., 
General Elec. 
General Elec. Spec. 
General Motors 
Glidden 

Goodrich, 

Goodyear, = 
Graham- Paige 
Hayes-Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey 
Hudson Motor 
Hupp Motor 

Indian Motorcycle 
Inter. Harvester 
Johns- Manville 
Kelly-Spring. Tire 
Lee Rubber & Tire 


Libbey-Owens-Ford Glass ... 


Ludlum Steel 
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1933 
High Low 


Last Sale 
Sept. 8 Sept. 5 
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Baldwin Rubber, 


Mack Trucks (1) 
Marlin Rockwell 
8 1% Marmon Motor 
Midland Steel 
Moto Meter, 
Motor Products 
Motor Wheel 

Nash 

Packard 

Raybestos Manhattan 
Motor 

Republic Steel Corp. 
Sparks-Withington 
Spicer Mfg. 
Stewart-Warner 
Studebaker 

Thermoid Co. 
Thompson Products 
Timken Roller Bear. 
Trico Products 
Union Car. 
Ss. 
u. Ss. 
West’house E. & M. 

Yellow Truck ; in was 
Young Spring & Wire 


Last Sale 
Sept. 8 Sept. 5 


3654 
16 

1414 
G. , 


& Carb. (1) 
Industrial Alcohol... 
Rubber 


CHICAGO 


Asbestos Mfg. 
Bastian Blessing 
Bendix Aviation 
Borg-Warner 
Grigsby-Grunow 
Houdaille-Hershey, 
Houdaille-Hershey, 
Modine Mfg. 
Perfect Circle 
Pines Waterfront 


DETROIT 
B 


Bower Roller Bearing 
Ex-Cell-O Aircraft & Tool ... 
Gemmer Mfg., A 

Hall Lamp Co. 

Hoover Steel Ball 

Parker Rust Proof 


Timken- Detroit 


Warner Aircraft Corp. 


|Week’s Dividend 
Declarations Hit 


$1,800,000 Mark 


New York, Sept. 8.— Directors 
of automotive companies this 
week declared dividends on com- 
mon and preferred stock amount- 
ing to about $1,800,000, making it 
one of the biggest recent weeks 
for stockholders. 


Auburn Automobile Co. de- 
clared regular quarterly of fifty 
cents a share on common, payable 
October 2 to stock of record 
September 21, and calling for a 
total payment of $109,000. Ross 
Gear & Tool Co. announced the 
regular quarterly of thirty cents 


{a share on common, payable Oc- 


tober 1 to stock of record Sep- 
tember 20, requiring an outlay of 
$45,000. 


The biggest disbursement de- 
clared this week was the resump- 
tion of dividends on common 
stock by Libbey-Owens-Ford Glass 
Co. at the rate of thirty cents, 
payable October 2 to holders of 
record September 15, with about 
2,410,000 shares of stock outstand- 
ing. This will mean an outlay of 
around $723,000. 


Mack Trucks, Inc., declared 
regular quarterly divideng 
twenty-five cents a share q 
capital stock, calling for 
bursement of $169,000 o 
ber 30 to holders of rg¢ 
tember 15. 


Trico Products Co 
the declaration 
quarterly divide 
share on its com 
able October 2 to 
record September 
call for a payment o 


Midland Steel Prodd 
declared a dividend of 
count of accumulations and a 
dividend of $1 a share for the 
quarter ending October 1 on its 
eight per cent cumulative pre- 
ferred stock. It will take about 
$285,000 to meet these payments. 


Waukesha Motors declared the 
regular quarterly dividend of 
thirty cents a share on its com- 
mon stock, payable October 1 to 
stock of record September 15. 
| This payment will be $30,000. 


Goodyear Tire & Rubber Co. of 
Canada declared the _ regular 
quarterly dividend of sixty cents 
a share on its common and the 
regular quarterly of $1.75 a share 
on the preferred, payable October 
2 to holders of record Septem- 
ber 15. 


Marion Registrations 


Set Two-Year High 


Indianapolis, Sept. 8.— August 
new car registrations in Marion 
County (Indianapolis) attained 
the highest total since April, 1931, 
according to figures just released 
by the Indianapolis Automobile 
Trade Assn. 

Almost doubling the volume of 
|the previous August when only 
673 cars were registered com- 
pared with 1,264 in August this 
year, the total was more than 
twenty-eight per cent ahead of 
the figure for July, completely re- 
versing the summer trend which 
|normally brings sharp declines 
| from month to month. 





| | Bendix hesieaiiian 
New Distributors 


South Bend, Sept. 8.—-The Ben- 
| dix Brake Co. has announced the 
appointment of the following dis- 
tributors: Richmond Battery & 
Ignition Corp., Richmond, Va.; 
Niblock Auto and Battery Co., 
Elkhart, Ind.; Jean Marie Garage, 
Binghamton, N. Y.; Chain Battery 
and Automotive Supply, Inc., 
Shreveport, La.; Scranton Auto- 
motive Specialties, Scranton, Pa.; 
Scientific Brake Service, Saginaw, 
Mich. 








These figures are based on the latest retail registra- 
tion figures from R. L. Polk & Company (all states for 
six full months). Since January first, Chevrolet has 
sold in excess of 425,000 passenger cars and trucks. 


‘ 


an there be any stronger 


recommendation for an 
automobile franchise than this 


med __ Chevrolet dealers leading in sales 
fel by the widest margin in history! 
So far ahead of the field that no other dealer or- 
ganization comes even near them! Headed 
straight for their third consecutive year in first 
place—their fifth year out of the past seven! 


Was there ever a stronger recommendation for any 
dealership than that? Do you wonder that Chevrolet 
dealers are satisfied ... making money ... sure that they 
have one of the best business opportunities the retail 


automobile field has ever presented? 


No question about it—Chevrolet dealers have what 


America wants, and keeps on wanting. An automo- 


bile that meets each year’s demand for something new 
and modern with practical advancements meeting 
recognized needs. A car that meets the ever-present 
need for economy with the lowest operating cost of any 
full-size automobile. A car that, year after year, con- 
tinues to sell at such low prices that prospects can be 


numbered in the millions! 


Yes, a Chevrolet franchise is a valuable property, and 
grows more so, year by year. For no business can have 
a better background than a sustained reputation for 
leadership of its field. 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 
Division of General Motors 


MEMBER 


WE DO OUR PART 


CHEVROLET PASSENGER CARS AND TRUCKS 





